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Introduction 

 
1.1       This Standard Tender Document has been prepared for use by public entities in 

Kenya 

 
1.2       The following general directions should be observed when using the document. 

 

(a)     Specific details should be furnished in the Invitation to Tender and in the 

special conditions of contract.   The final documents to be provided to the 

tenderers should not have blank spaces or give options 

 
(b) The Instructions to Tenderers and the general conditions of contract should 

remain unchanged.  Any necessary amendments to these parts should be made 

through the special conditions of contract and the appendix to instructions to 

tenderers. 

 
1.3 (a) Information contained in the Invitation to Tender shall conform to the data and 

information  in  the  tender  documents  to  enable  potential  tenderers  to  decide 

whether or not to participate and shall indicate any important tender requirements. 

 
(b) The Invitation to Tender shall be issued as an advertisement in accordance 

with the regulations or a letter of invitation addressed to tenderers who have 

expressed interest following the invitation for expression of interest for which the 

invitation is issued. 
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SECTION I INVITATION TO TENDER 
 
DATE OF NOTICE:  THURSDAY FEBRUARY 4, 2021 

 
TENDER NO: UON/T/16/2020 - 2021 

 
TENDER NAME: TENDER FOR PURCHASE OF LIBRARY CORE TEXTBOOKS 

 
1.1 The University of Nairobi invites sealed bids from eligible candidates for 

Purchase of Library core textbooks.   

 
1.2 Interested eligible candidates may obtain further information from and inspect the 

tender documents at the Procurement Manager’s office, Room 104, 

Administration Block 1
st 

floor, Main campus during normal working hours OR 
download the documents from Website: procurement.uonbi.ac.ke 

 
1.3 Completed tender documents are to be enclosed in plain sealed envelopes marked 

with  tender  reference  number  and  be  deposited  in  the  Tender  Box  at  the 

Reception Area, Administration Block Main Campus or be addressed and 

posted  to  Procurement  Manager,  University  of  Nairobi, P.O  Box  30197- 
00100, Nairobi, Kenya so as to be received on or before FRIDAY FEBRUARY 

19, 2021 A T  10.30 AM. 

 
1.4       Bidders to paginate the entire tender document submitted (from cover to cover) 

 

 
1.5      Prices quoted should be net inclusive of all taxes and delivery must be in Kenya 

Shillings and shall remain valid for (120) days from the closing date of the tender. 

 
1.6      Tenders will be opened immediately thereafter in the presence of bidders or their  

           Representatives who choose to attend the opening at Procurement Boardroom  

          Room, Administration Block, 2
rd 

Floor) 
 

 
 
 
 
 
 
 
 

MARY KARIUKI  
Ag. PROCUREMENT MANAGER
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SECTION II -          INSTRUCTIONS TO TENDERERS 

 
2.1       Eligible Tenderers 

 
2.1.1 This Invitation for Tenders is open to all tenderers eligible as described in the 

Invitation to Tender. Successful tenderers shall complete the supply of goods by 

the intended completion date specified in the Schedule of Requirements Section 

VI. 

2.1.2    The procuring entity’s employees, committee members, board members and their 

relative (spouse and children) are not eligible to participate in the tender. 

 
2.1.3 Tenderers shall provide the qualification information statement that the tenderer 

(including all members of a joint venture and subcontractors) is not associated, or 

have been associated in the past, directly or indirectly, with a firm or any of its 

affiliates which have been engaged by the Procuring entity to provide consulting 

services for the preparation of the design, specifications, and other documents to 

be used for the procurement of the goods under this Invitation for tenders. 

2.1.4 Tenderers  shall  not  be  under  a  declaration  of  ineligibility  for  corrupt  and 

fraudulent practices. 

 
2.2       Eligible Goods 

2.2.1 All goods to be supplied under the contract shall have their origin in eligible 

source countries. 

2.2.2 For purposes of this clause, “origin” means the place where the goods are mined, 

grown, or produced.   Goods are produced when, through manufacturing, 

processing, or substantial and major assembly of components, a commercially- 

recognized product results that is substantially different in basic characteristics or 

in purpose or utility from its components 

2.2.3    The origin of goods is distinct from the nationality of the tenderer. 

 
2.3       Cost of Tendering 

2.3.1 The Tenderer shall bear all costs associated with the preparation and submission 

of its tender, and the procuring entity, will in no case be responsible or liable for 

those costs, regardless of the conduct or outcome of the tendering process. 

2.3.2    The price to be charged for the tender document shall not exceed Kshs.1, 000/= 

2.3.3 All firms found capable of performing the contract satisfactorily in accordance 

with the set prequalification criteria shall be prequalified. 

 
2.4.      The Tender Document 

2.4.1 The tender document comprises the documents listed below and addenda issued 

in accordance with clause 2.6 of these instructions to Tenderers 

(i)        Invitation to Tender 

(ii)       Instructions to tenderers 

(iii)      General Conditions of Contract 

(iv)      Special Conditions of Contract 
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(v)       Schedule of requirements 

(vi)      Technical Specifications 

(vii)     Tender Form and Price Schedules 

(viii)    Tender Security Form 

(ix)      Contract Form 

(x)       Performance Security Form 

(xi)      Bank Guarantee for Advance Payment Form 

(xii)     Manufacturer’s Authorization Form 

(xiii)   Confidential Business Questionnaire 

 
2.4.2 The  Tenderer  is  expected  to  examine  all  instructions,  forms,  terms,  and 

specifications in the tender documents.  Failure to furnish all information required 

by the tender documents or to submit a tender not substantially responsive to the 

tender documents in every respect will be at the tenderers risk and may result in 

the rejection of its tender. 

 
2.5       Clarification of Documents 

2.5.1 A prospective tenderer requiring any clarification of the tender document may 

notify the Procuring entity in writing or by post at the entity’s address indicated 

in the Invitation to Tender.  The Procuring entity will respond in writing to any 

request for clarification of the tender documents, which it receives not later than 

seven (7) days prior to the deadline for the submission of tenders, prescribed by 

the procuring entity.  Written copies of the Procuring entities response (including 

an explanation of the query but without identifying the source of inquiry) will be 

sent to all prospective tenderers that have received the tender document. 

 
2.5.2    The procuring entity shall reply to any clarifications sought by the tenderer within 

3 days of receiving the request to enable the tenderer to make timely submission 

of its tender. 

 
2.6       Amendment of Documents 

2.6.1 At any time prior to the deadline for submission of tenders, the Procuring entity, 

for any reason, whether at its own initiative or in response to a clarification 

requested by a prospective tenderer, may modify the tender documents by 

amendment. 

 
2.6.2 All  prospective  candidates  that  have  received  the  tender  documents  will  be 

notified of the amendment in writing or by post and will be binding on them. 

 
2.6.3 In order to allow prospective tenderers reasonable time in which to take the 

amendment into account in preparing their tenders, the Procuring entity, at its 

discretion, may extend the deadline for the submission of tenders. 

 
2.7       Language of Tender 

2.7.1 The tender prepared by the tenderer, as well as all correspondence and documents 

relating to the tender exchange by the tenderer and the Procuring entity, shall be 

written in English language, provided that any printed literature furnished by the 

tenderer may be written in another language provided they are accompanied by an 

accurate English translation of the relevant passages in which case, for purposes 

of interpretation of the tender, the English translation shall govern. 
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2.8       Documents Comprising of Tender 

2.8.1    The tender prepared by the tenderers shall comprise the following components 

(a)       a Tender Form and a Price Schedule completed in accordance with 

paragraph 2.9, 2.10 and 2.11 below 

(b)       documentary evidence established in accordance with paragraph 
2.1 that the tenderer is eligible to tender and is qualified to perform 

the contract if its tender is accepted; 

(c)       documentary evidence established in accordance with paragraph 

2.2 that the goods and ancillary services to be supplied by the 

tenderer are eligible goods and services and conform to the tender 

documents; and 

(d)       tender security furnished in accordance with paragraph 2.14 

2.9       Tender Forms 

2.9.1 The tenderer shall complete the Tender Form and the appropriate Price Schedule 

furnished in the tender documents, indicating the goods to be supplied, a brief 

description of the goods, their country of origin, quantity, and prices. 

 
2.10     Tender Prices 

2.10.1   The tenderer shall indicate on the appropriate Price Schedule the unit prices and 

total tender price of the goods it proposes to supply under the contract 

 
2.10.2   Prices indicated on the Price Schedule shall include all costs including taxes, 

insurances and delivery to the premises of the entity. 

 
2.10.3   Prices quoted by the tenderer shall be fixed during the Tender‟s performance of 

the contract and not subject to variation on any account. A tender submitted with 

an adjustable price quotation will be treated as non-responsive and will be 

rejected, pursuant to paragraph 2.22 

 
2.10.4   The validity period of the tender shall be 120 days from the date of opening of 

the tender. 

 
2.11     Tender Currencies 

2.11.1  Prices  shall  be  quoted  in  Kenya  Shillings  unless  otherwise  specified  in  the 

Appendix to Instructions to Tenderers. 

 
2.12     Tenderers Eligibility and Qualifications 

2.12.1  Pursuant to paragraph 2.1. the tenderer shall furnish, as part of its 

tender, documents establishing the tenderers eligibility to tender and 

its qualifications to perform the contract if its tender is accepted. 

 
2.12.2 The documentary evidence of the tenderers eligibility to tender shall establish 

to the Procuring entity’s satisfaction that the tenderer, at the time of submission 

of its tender, is from an eligible source country as defined under paragraph 2.1 

 
2.12.3The documentary evidence of the tenderers qualifications to perform the contract if 

its tender is accepted shall be established to the Procuring entity’s satisfaction; 

 
(a)       that, in the case of a tenderer offering to supply goods under the contract 

which the tenderer did not manufacture or otherwise produce, the tenderer 
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has  been  duly  authorized  by  the  goods, Manufacturer  or  producer  to 

supply the  goods. 

(b) that the tenderer has the financial, technical, and production capability 

necessary to perform the contract; 

(c)      that,  in  the  case  of  a  tenderer  not  doing  business  within  Kenya,  the 

tenderer is or will be (if awarded the contract) represented by an Agent in 

Kenya equipped, and able to carry out the Tenderer’s maintenance, repair, 

and spare parts-stocking obligations prescribed in the Conditions of 

Contract and/or Technical Specifications. 

 
2.13     Goods Eligibility and Conformity to Tender Documents 
2.13.1  Pursuant to paragraph 2.2 of this section, the tenderer shall furnish, as part of its 

tender documents establishing the eligibility and conformity to the tender 

documents of all goods which the tenderer proposes to supply under the contract 

 
2.13.2 The documentary evidence of the eligibility of the goods shall consist of a 

statement in the Price Schedule of the country of origin of the goods and services 

offered which shall be confirmed by a certificate of origin issued at the time of 

shipment. 

2.13.3  The documentary evidence of conformity of  the goods to the tender documents 

may be in the form of literature, drawings, and data, and shall consist of: 

(a)     a   detailed   description   of   the   essential   technical   and   performance 

characteristic of the goods; 

(b) a list giving full particulars, including available source and current prices 

of spare parts, special tools, etc., necessary for the proper and continuing 

functioning of the goods for a period of two (2) years, following 

commencement of the use of the goods by the Procuring entity; and 

(c)   a clause-by-clause commentary on the Procuring entity’s Technical 

Specifications demonstrating substantial responsiveness of the goods and 

service to those specifications, or a statement of deviations and exceptions 

to the provisions of the Technical Specifications. 

 
2.13.4  For purposes of the documentary evidence to be furnished pursuant to paragraph 

2.13.3(c) above, the tenderer shall note that standards for workmanship, material, 

and equipment, as well as references to brand names or catalogue numbers 

designated by the Procurement entity in its Technical Specifications, are intended 

to be descriptive only and not restrictive.  The tenderer may substitute alternative 

standards, brand names, and/or catalogue numbers in its tender, provided that it 

demonstrates to the Procurement entity’s satisfaction that the substitutions ensure 

substantial equivalence to those designated in the Technical Specifications. 

 
2.14     Tender Security 
2.14.1 The tenderer shall furnish, as part of its tender, a tender security for the amount 

specified in the Appendix to Invitation to Tenderers. 

 
2.14.2 The tender security shall be in the amount of Ksh. N/A  

 
2.14.3  The tender security is required to protect the Procuring entity against the risk of 

Tenderer’s conduct which would warrant the security’s forfeiture, pursuant to 

paragraph 2.14.7 
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2.14.4  The tender security shall be denominated in Kenya Shillings or in another freely 

convertible currency, and shall be in the form of a bank guarantee or a bank draft 

issued by a reputable bank located in Kenya or abroad, or a guarantee issued by a 

reputable insurance company in the form provided in the tender documents or 

another form acceptable to the Procuring entity and valid for thirty (30) days 

beyond the validity of the tender. 

 
2.14.5 Any tender not secured in accordance with paragraph 2.14.1 and 2.14.3 will be 

rejected by the Procuring entity as non responsive, pursuant to paragraph 2.22 

 
2.14.6  Unsuccessful  Tenderer’s  tender  security  will  be  discharged  or  returned  as 

promptly as possible but not later than thirty (30) days after the expiration of the 

period of tender validity prescribed by the Procuring entity. 

 
2.14.7 The successful Tenderer’s tender security will be discharged upon the tenderer 

signing the contract, pursuant to paragraph 2.27 and furnishing the performance 

security, pursuant to paragraph 2.28 

 
2.14.8 The tender security may be forfeited: 

 
(a)       if a tenderer withdraws its tender during the period of tender validity 

specified by the procuring entity on the Tender Form; or 

(b)       in the case of a successful tenderer, if the tenderer fails: 

(i)        to sign the contract in accordance with paragraph 2.27 

or 

(ii)       to furnish performance security in accordance with paragraph 2.28 

 
2.15     Validity of Tenders 

2.15.1  Tenders shall remain valid for 120 days or as specified in the Invitation to Tender 

after the date of tender opening prescribed by the Procuring entity, pursuant to 

paragraph 2.18.   A tender valid for a shorter period shall be rejected by the 

Procuring entity as non responsive. 

 
2.15.2  In  exceptional  circumstances,  the Procuring  entity may solicit  the Tenderer’s 

consent to an extension of the period of validity.  The request and the responses 

thereto shall be made in writing.  The tender security provided under paragraph 

2.14 shall also be suitably extended.  A tenderer may refuse the request without 

forfeiting its tender security.  A tenderer granting the request will not be required 

nor permitted to modify its tender. 

 
2.16     Format and Signing of Tender 

2.16.1 The tenderer shall prepare two copies of the tender, clearly marking each 

“ORIGINAL TENDER” and “COPY OF TENDER,” as appropriate.  In the 
event of any discrepancy between them, the original shall govern. 

 
2.16.2  The original and all copies of the tender shall be typed or written in indelible ink 

and shall be signed by the tenderer or a person or persons duly authorized to bind 

the tenderer to the contract.  The latter authorization shall be indicated by written 

power-of-attorney accompanying the tender.  All pages of the tender, except for 
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unamended printed literature, shall be initialed by the person or persons signing 

the tender. 

 
2.16.3 The tender shall have no interlineations, erasures, or overwriting except as 

necessary to correct errors made by the tenderer, in which case such corrections 

shall be initialed by the person or persons signing the tender. 

 
2.17     Sealing and Marking of Tenders 
2.17.1  The Procuring entity shall seal the original and each copy of the tender in separate 

envelopes,  duly  marking  the  envelopes  as  “ORIGINAL”  and  “COPY.”  The 

envelopes shall then be sealed in an outer envelope. 

 
2.17.2  The inner and outer envelopes shall: 

(a) be addressed to the Procuring entity at the address given in the Invitation to 

Tender: 

(b) bear, tender number and name in the Invitation for Tenders  and the words, 

“DO NOT OPEN BEFORE,” FRIDAY FEBRUARY  19, 2021 AT 

10.30AM the inner envelopes shall also indicate the name and address of the 

tenderer to enable the tender to be returned unopened in case it is declared 

“late”. 

2.17.3  If the outer envelope is not sealed and marked as required by paragraph 2.17.2, 

the Procuring entity will assume no responsibility for the tender’s misplacement 

or premature opening. 

 
2.18     Deadline for Submission of Tenders 

2.18.1  Tenders must be received by the Procuring entity at the address specified under 

paragraph 2.17.2 not later than FRIDAY FEBRUARY  19, 2021 AT 

10.30AM   The Procuring entity may, at its discretion, extend this deadline for 

the submission of tenders by amending the tender documents in accordance with 

paragraph 2.6, in which case all rights and obligations of the Procuring entity and 

candidates previously subject to the deadline will therefore be subject to the 

deadline as extended 

2.19     Modification and Withdrawal of Tenders 
2.19.1  The tenderer may modify or withdraw its tender after the tender’s submission, 

provided that written notice of the modification, including substitution or 

withdrawal of the tenders, is received by the Procuring Entity prior to the deadline 

prescribed for submission of tenders. 

2.19.2  The  Tenderer’s modification  or  withdrawal  notice  shall  be  prepared,  sealed, 

marked, and dispatched in accordance with the provisions of paragraph 2.17.  A 

withdrawal notice may also be sent by cable, telex but followed by a signed 

confirmation copy, postmarked not later than the deadline for submission of 

tenders. 

2.19.3   No tender may be modified after the deadline for submission of tenders. 
2.19.4  No tender may be withdrawn in the interval between the deadline for submission 

of tenders and the expiration of the period of tender validity specified by the 

tenderer on the Tender Form.   Withdrawal of a tender during this interval may 

result in the Tenderer‟s forfeiture of its tender security, pursuant   to paragraph 

2.14.7 
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2.19.5  The procuring entity may at any time terminate procurement proceedings before 

contract award and shall not be liable to any person for the termination. 

 
2.19.6  The procuring entity shall give prompt notice of the termination to the tenderers 

and on request give its reasons for termination within 14 days of receiving the 

request from any tenderer. 

 
2.20     Opening of Tenders 
2.20.1  The  Procuring  entity  will  open  all  tenders  in  the  presence  of  tenderer’s 

representatives who choose to attend, on  FRIDAY FEBRUARY  19, 2021 

AT 10.30AM  at the location specified in the Invitation to Tender. The tenderer’s 

representatives who are present shall sign a register evidencing their attendance. 

 
2.20.2  The  tenderer’s names,  tender  modifications  or  withdrawals,  tender  prices, 

discounts and the presence or absence of requisite tender security and such other 

details as the Procuring entity, at its discretion, may consider appropriate, will be 

announced at the opening. The Procuring entity will prepare minutes of the tender 

opening. 

 
2.21     Clarification of Tenders 
2.21.1 To assist in the examination, evaluation and comparison of tenders the Procuring 

entity may, at its discretion, ask the tenderer for a clarification of its tender.  The 

request for clarification and the response shall be in writing, and no change in the 

prices or substance of the tender shall be sought, offered, or permitted. 

 
2.21.2  Any effort by the tenderer to influence the Procuring entity in the Procuring 

entity’s tender evaluation, tender comparison or contract award decisions may 

result in the rejection of the tenderer’s tender. 

 
2.22     Preliminary Examination 
2.22.1 The Procuring entity will examine the tenders to determine whether they are 

complete, whether any computational errors have been made, whether required 

sureties have been furnished, whether the documents have been properly signed, 

and whether the tenders are generally in order. 

 

2.22.2.  The tender sum as submitted and read out during the tender opening shall be 

absolute and final and shall not be subject of correction , adjustment or 

amendment in any way by any person or entity.  

 
2.22.3  The Procuring entity may waive any minor informality or non-conformity or 

irregularity in a tender which does not constitute a material deviation, provided 

such waiver does not prejudice or affect the relative ranking of any tenderer. 

 
2.22.4  Prior to the detailed evaluation, pursuant to paragraph 2.23 the Procuring entity 

will determine the substantial responsiveness of each tender to the tender 

documents.  For purposes of these paragraphs, a substantially responsive tender is 

one, which conforms to all the terms and conditions of the tender documents 

without material deviations.   The Procuring entity’s determination of a tender’s 
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responsiveness is to be based on the contents of the tender itself without recourse 

to extrinsic evidence. 

 
2.22.5  If a tender is not substantially responsive, it will be rejected by the Procuring 

entity and may not subsequently be made responsive by the tenderer by correction 

of the non conformity. 

 
2.23     Conversion to Single Currency 
2.23.1  Where other currencies are used, the procuring entity will convert these currencies 

to Kenya Shillings using the selling exchange rate on the d ate of tender 

closing provided by the Central Bank of Kenya. 

 
2.24     Evaluation and Comparison of Tenders 
2.24.1  The Procuring entity will evaluate and compare the tenders which have been 

determined to be substantially responsive, pursuant to paragraph 2.22 

 
2.24.2  The tender evaluation committee shall evaluate the tender within 30 days of the 

validity period from the date of opening the tender. 

 
2.24.3 A tenderer who gives false information in the tender document about its 

qualification or who refuses to enter into a contract after notification of contract 

award shall be considered for debarment from participating in future public 

procurement. 

 
2.25     Preference 
2.25.1  Preference where allowed in the evaluation of tenders shall not exceed 15% 
 

2.26     Contacting the Procuring entity 

 
2.26.1   Subject to paragraph 2.21 no tenderer shall contact the Procuring entity on any 

matter related to its tender, from the time of the tender opening to the time the 

contract is awarded. 

 
2.26.2  Any effort by a tenderer to influence the Procuring entity in its decisions on 

tender,  evaluation,  tender  comparison,  or  contract  award  may  result  in  the 

rejection of the Tenderer’s tender. 

 
2.27     Award of Contract 

(a)       Post-qualification 

 
2.27.1 In the absence of pre-qualification, the Procuring entity will determine to its 

satisfaction whether the tenderer that is selected as having submitted the lowest 

evaluated responsive tender is qualified to perform the contract satisfactorily. 

 
2.27.2 The determination will take into account the tenderer financial, technical, and 

production capabilities.  It will be based upon an examination of the documentary 

evidence of the tenderers qualifications submitted by the tenderer, pursuant to 

paragraph 2.12.3 as well as such other information as the Procuring entity deems 

necessary and appropriate. 
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2.27.3  An affirmative determination will be a prerequisite for award of the contract to 

the tenderer.  A negative determination will result in rejection of the Tenderer’s 

tender, in which event the Procuring entity will proceed to the next lowest 

evaluated tender to make a similar determination of that Tenderer’s capabilities to 

perform satisfactorily. 

 
(b)       Award Criteria 

2.27.4   The Procuring entity will award the contract to the successful tenderer(s) whose 

tender  has  been  determined  to  be  substantially  responsive  and  has  been 

determined to be the lowest evaluated tender, provided further that the tenderer is 

determined to be qualified to perform the contract satisfactorily. 

 
(c)       Procuring entity’s Right to Vary quantities 

 
2.27.5   The Procuring entity reserves the right at the time of contract award to increase 

or decrease the quantity of goods originally specified in the Schedule of 

requirements without any change in unit price or other terms and conditions 

 
(d)       Procuring entity’s Right to Accept or Reject Any or All Tenders 

 
2.27.6   The Procuring entity reserves the right to accept or reject any tender, and to annul 

the tendering process and reject all tenders at any time prior to contract award, 

without thereby incurring any liability to the affected tenderer or tenderers or any 

obligation to inform the affected tenderer or tenderers of the grounds for the 

Procuring entity’s action 

 
2.28     Notification of Award 

 
2.28.1 Prior to the expiration of the period of tender validity, the Procuring entity will 

notify the successful tenderer in writing that its tender has been accepted. 

 
2.28.2   The  notification of award will constitute the formation of the Contract but will 

have to wait until the contract is finally signed by both parties 

 
2.28.3  Upon the successful Tenderer’s furnishing of the performance security pursuant to 

paragraph 2.28, the Procuring entity will promptly notify each unsuccessful 

Tenderer and will discharge its tender security, pursuant to paragraph 2.14 

 
2.29     Signing of Contract 
2.29.1 At the same time as the Procuring entity notifies the successful tenderer that its 

tender has been accepted, the Procuring entity will send the tenderer the Contract 

Form provided in the tender documents, incorporating all agreements between the 

parties. 

2.29.2 The parties to the contract shall have it signed within 30 days from the date of 

notification of contract award unless there is an administrative review request. 

 
2.29.3 Within thirty (30) days of receipt of the Contract Form, the successful tenderer 

shall sign and date the contract and return it to the Procuring entity. 
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2.30     Performance Security 

 
2.30.1 Within Thirty (30) days of the receipt of notification of award from the Procuring 

entity,   the   successful   tenderer   shall   furnish   the   performance   security   in 

accordance with the Conditions of Contract, in the Performance Security Form 

provided in the tender documents, or in another form acceptable to the Procuring 

entity. 

 
2.30.2  Failure of the successful tenderer to comply with the requirements of paragraph 

2.27 or paragraph 2.28 shall constitute sufficient grounds for the annulment of the 

award and forfeiture of the tender security, in which event the Procuring entity 

may make the award to the next lowest evaluated Candidate or call for new 

tenders. 

2.31     Corrupt or Fraudulent Practices 

 
2.31.1  The Procuring entity requires that tenderers observe the highest standard of ethics 

during the procurement  process and execution of contracts when used in the 

present regulations, the following terms are defined as follows; 

(i) “corrupt practice” means the offering, giving, receiving, or soliciting of 

anything of value to influence the action of a public official in the 

procurement process or in contract execution; and 

 
(ii) “fraudulent  practice”  means  a  misrepresentation  of  facts  in  order  to 

influence a procurement  process or the execution of a contract to the 

detriment of the Procuring entity, and includes collusive practice among 

tenderer (prior to or after tender submission) designed to establish tender 

prices at artificial non-competitive levels and to deprive the Procuring 

entity of the benefits of free and open competition; 

2.31.2 The procuring entity will reject a proposal for award if it determines that the 

tenderer recommended for award has engaged in corrupt or fraudulent practices in 

competing for the contract in question. 

 
2.31.3 Further a tenderer who is found to have indulged in corrupt or fraudulent practices 

risks being debarred from participating in public procurement in Kenya.
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Appendix to Instructions to Tenderers 

 
Notes on the Appendix to the Instruction to Tenderers 

 

1. The Appendix to instructions to tenderers is intended to assist the procuring entity in 

providing specific information in relation to the   corresponding clause in the 

Instructions to tenderer’s included in Section II and has to be prepared for each 

specific procurement. 

 
2. The procuring entity should specify in the appendix information and      requirements 

specific to the circumstances of the procuring entity, the goods to be procured and the 

tender evaluation criteria that will apply   to the tenders. 

 
3. In preparing the Appendix the following aspects should be taken into      consideration; 

 
a) The information that specifies and complements provisions of Section II to be 

incorporated 

 
(b) Amendments  and/or  supplements  if  any,  to  provisions  of  Section  II  as 

necessitated by the circumstances of the goods to be procured to be also 

incorporated 

 
4.         Section II should remain unchanged and can only be amended through the 

Appendix. 

 
5. Clauses  to  be  included  in  this  part  must  be  consistent  with  the  public 

procurement law and the regulations. 
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Appendix to Instructions to Tenderers 
 
The following information regarding the particulars of the tender shall complement 

supplement or amend the provisions of the instructions to tenderers.  Wherever there is a 

conflict between the provision of the instructions to tenderers and the provisions of the 

appendix,  the  provisions  of  the  appendix  herein  shall  prevail  over  those  of  the 

instructions to tenderers 
 

 
 

INSTRUCTIONS TO TENDERERS 

REFERENCE 

PARTICULARS OF APPENDIX TO 

INSTRUCTIONS TO TENDERS 

2.1.1 Open 

2.14.1 Ksh.N/A 

2.18.1 FRIDAY FEBRUARY   19, 2021 AT 10.30AM    

2.29.1 As in 2.18.1 above 

2.29.1  
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SECTION III            -          GENERAL CONDITIONS OF CONTRACT 

 
3.1       Definitions 

 
3.1.1    In this Contract, the following terms shall be interpreted as indicated:- 

(a)   “The Contract” means the agreement entered into between the Procuring 

entity and the tenderer, as recorded in the Contract Form signed by the 

parties,   including   all   attachments   and   appendices   thereto   and   all 

documents incorporated by reference therein. 

 
(b)      “The Contract Price” means the price payable to the tenderer under the 

Contract for the full and proper performance of its contractual obligations 

 
(c)    “The  Goods”  means  all  of  the  equipment,  machinery,  and/or  other 

materials, which the tenderer is required to supply to the Procuring entity 

under the Contract. 

 
(d)       “The Procuring entity’s means the organization purchasing the Goods 

under this Contract. 

 
(e)       “The Tenderer‟ means the individual or firm supplying the Goods under 

this Contract. 

 
3.2       Application 

 
3.2.1 These General Conditions shall apply in all Contracts made by the Procuring 

entity for the procurement installation and commissioning of equipment 

 
3.3       Country of Origin 

3.3.1    For purposes of this clause, “Origin” means the place where the Goods were 
mined, grown or produced. 

3.3.2    The origin of Goods and Services is distinct from the nationality of the tenderer. 

 
3.4       Standards 

3.4.1    The Goods supplied under this Contract shall conform to the standards mentioned 
in the Technical Specifications. 

 
3.5       Use of Contract Documents and Information 

 
3.5.1 The  tenderer  shall  not,  without  the  Procuring  entity’s prior  written  consent, 

disclose the Contract, or any provision therefore, or any specification, plan, 

drawing,  pattern,  sample,  or  information  furnished  by  or  on  behalf  of  the 

Procuring entity in connection therewith, to any person other than a person 

employed by the tenderer in the performance of the Contract. 

 
3.5.2    The tenderer shall not, without the Procuring entity’s prior written consent, make 

use of any document or information enumerated in paragraph 3.5.1 above 

 
3.5.3 Any document, other than the Contract itself, enumerated in paragraph 3.5.1 shall 

remain the property of the Procuring entity and shall be returned (all copies) to the 
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Procuring entity on completion of the Tenderer’s performance under the Contract 

if so required by the Procuring entity 

 
3.6       Patent Rights 

3.6.1    The tenderer shall indemnify the Procuring entity against all third-party claims of 
infringement of patent, trademark, or industrial design rights arising from use of 

the Goods or any part thereof in the Procuring entity’s country. 

3.7       Performance Security 

 
3.7.1 Within  thirty (30)  days  of  receipt  of  the  notification  of  Contract  award,  the 

successful tenderer shall furnish to the Procuring entity the performance security 

in the amount specified in Special Conditions of Contract. 

 
3.7.2 The proceeds of the performance security shall be payable to the Procuring entity 

as compensation for any loss resulting from the Tenderer’s failure to complete its 

obligations under the Contract. 

 
3.7.3 The performance security shall be denominated in the currency of the Contract, or 

in a freely convertible currency acceptable to the Procuring entity and shall be in 

the  form  of  a  bank  guarantee  or  an  irrevocable  letter  of  credit  issued  by  a 

reputable bank located in Kenya or abroad, acceptable to the Procuring entity, in 

the form provided in the tender documents. 

 
3.7.4 The performance security will be discharged by the Procuring entity and returned 

to the Candidate not later than thirty (30) days following the date of completion of 

the Tendere r ’ s  performance obl igat ions  un der  t h e  Cont rac t , i nc lud ing  

an y warranty obligations, under the Contract 

 
3.8       Inspection and Tests 

 
3.8.1 The Procuring entity or its representative shall have the right to inspect and/or to 

test the goods to confirm their conformity to the Contract specifications.   The 

Procuring entity shall notify the tenderer in writing in a timely manner, of the 

identity of any representatives retained for these purposes. 

 
3.8.2 The inspections and tests may be conducted in the premises of the tenderer or its 

subcontractor(s), at point of delivery, and/or at the Goods‟ final destination   If 

conducted on the premises of the tenderer or its subcontractor(s), all reasonable 

facilities and assistance, including access to drawings and production data, shall 

be furnished to the inspectors at no charge to the Procuring entity. 

 
3.8.3 Should any inspected or tested goods fail to conform to the Specifications, the 

Procuring entity may reject the equipment, and the tenderer shall either replace 

the rejected equipment or make alterations necessary to make specification 

requirements free of costs to the Procuring entity. 

 
3.8.4 The Procuring entity’s right to inspect, test and where necessary, reject the goods 

after the Goods‟ arrival shall in no way be limited or waived by reason of the 

equipment having previously been inspected, tested and passed by the Procuring 

entity or its representative prior to the equipment delivery. 
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3.8.5 Nothing in paragraph 3.8 shall in any way release the tenderer from any warranty 

or other obligations under this Contract. 

 
3.9       Packing 

3.9.1    The tenderer shall provide such packing of the Goods as is required to prevent 
their damage or deterioration during transit to their final destination, as indicated 

in the Contract. 

 
3.9.2 The packing, marking, and documentation within and outside the packages shall 

comply strictly with such special requirements as shall be expressly provided for 

in the Contract 

 
3.10     Delivery and Documents 

3.10.1  Delivery of the Goods shall be made by the tenderer in accordance with the terms 
specified by Procuring entity in its Schedule of Requirements and the Special 

Conditions of Contract 

 
3.11     Insurance 

3.11.1  The Goods supplied under the Contract shall be fully insured against loss or 
damage incidental  to  manufacturer or  acquisition, transportation,  storage,  and 

delivery in the manner specified in the Special conditions of contract. 

 
3.12     Payment 

3.12.1   The method and conditions of payment to be made to the tenderer under this 

Contract shall be specified in Special Conditions of Contract 

 
3.12.2   Payments shall be made promptly by the Procuring entity as specified in the 

contract 

3.13      Prices 
3.13.1   Prices charged by the tenderer for goods delivered and services performed under 

the Contract shall not, with the exception of any price adjustments authorized in 

Special Conditions of Contract, vary from the prices by the tenderer in its tender. 

 
3.13.2   Contract price variations shall not be allowed for contracts not exceeding one 

year (12 months) 

 
3.13.3   Where contract price variation is allowed, the variation shall not exceed 10% of 

the original contract price. 

 
3.13.4   Price variation request shall be processed by the procuring entity within 30 days 

of receiving the request. 

 
3.14.    Assignment 
3.14.1   The tenderer shall not assign, in whole or in part, its obligations to perform under 

this Contract, except with the Procuring entity’s prior written consent 

 
3.15      Subcontracts 
3.15.1   The  tenderer  shall  notify  the  Procuring  entity  in  writing  of  all  subcontracts 

awarded  under  this  Contract  if  not  already  specified  in  the  tender.    Such 
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notification, in the original tender or later, shall not relieve the tenderer from any 

liability or obligation under the Contract 

 
3.16      Termination for default 
3.16.1   The Procuring entity may, without prejudice to any other remedy for breach of 

Contract, by written notice of default sent to the tenderer, terminate this Contract 

in whole or in part 

(a)       if  the  tenderer  fails  to  deliver  any or  all  of  the  goods  within  the 

period(s) specified in the Contract, or within any extension thereof 

granted by the Procuring entity 

 
(b)       if  the  tenderer  fails  to  perform  any  other  obligation(s)  under  the 

Contract 

 
(c)       if the tenderer, in the judgment of the Procuring entity has engaged in 

corrupt or fraudulent practices in competing for or in executing the 

Contract 

 
3.16.2   In the event the Procuring entity terminates the Contract in whole or in part, it 

may procure, upon such terms and in such manner as it deems appropriate, 

equipment similar to those undelivered, and the tenderer shall be liable to the 

Procuring entity for any excess costs for such similar goods. 

 
3.17      Liquidated Damages 
3.17.1.   If the tenderer fails to deliver any or all of the goods within the period(s) 

specified in the contract, the procuring entity shall, without prejudice to its other 

remedies under the contract, deduct from the contract prices liquidated damages 

sum equivalent to 0.5% of the delivered price of the delayed items up to a 

maximum deduction of 10% of the delayed goods.  After this the tenderer may 

consider termination of the contract. 

3.18      Resolution of Disputes 
3.18.1   The procuring entity and the tenderer shall make every effort to resolve amicably 

by direct informal negotiation and disagreement or dispute arising between them 

under or in connection with the contract 

 
3.18.2   If, after thirty (30) days from the commencement of such informal negotiations 

both parties have been unable to resolve amicably a contract dispute, either party 

may require adjudication in an agreed national or international      forum,   and/or 

international arbitration. 

 
3.19      Language and Law 
3.19.1   The language of the contract and the law governing the contract shall be English 

language and the Laws of Kenya respectively unless otherwise stated. 

 
3.20      Force Majeure 
3.20.1   The tenderer shall not be liable for forfeiture of its performance security or 

termination for default if and to the extent that it’s delay in performance or other 

failure to perform its obligations under the Contract is the result of an event of 

Force Majeure. 
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SECTION IV -          SPECIAL CONDITIONS OF CONTRACT 
 

 
 

Notes on Special Conditions of Contract 
The  clauses  in  this  section  are  intended  to  assist  the  procuring  entity  in  providing 
contract-specific  information  in  relation  to  corresponding  clauses  in  the  General 

Conditions of Contract. 

The provisions of Section IV complement the General Conditions of Contract included in 

Section III, specifying contractual requirements linked to the special circumstances of the 

procuring entity and the goods being procured.  In preparing Section IV, the following 

aspects should be taken into consideration. 

 
(a)       Information that complement provisions of Section III must be incorporated and 

(b) Amendments and/or supplements to provisions of Section III, as necessitated by 

the circumstances of the goods being procured must also be incorporated 

 

 

 

SECTION IV -          SPECIAL CONDITIONS OF CONTRACT 

 
4.1. Special Conditions  of Contract shall  supplement  the General 

Conditions of Contract.   Whenever there is a conflict, between the GCC and 

the SCC, the provisions of the SCC herein shall prevail over these in the GCC. 

42.       Special conditions of contract as relates to the GCC 

 
REFERENCE OF GCC SPECIAL CONDITIONS OF CONTRACT 

3.7.1 2.5% of the contract price 

3.12.1 As agreed between procuring entity and the 
recommended bidder 

3.18.1 As agreed between procuring entity and the 
recommended bidder 
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SECTION V -          TECHNICAL SPECIFICATIONS 

 
5.1       General 

5.1.1    These  specifications  describe  the  requirements  for  goods.     Tenderers a r e  
requested  to  submit  with  their  offers  the  detailed  specifications,  drawings, 

catalogues, etc for the products they intend to supply 

 
5.1.2 Tenderers must indicate on the specifications sheets whether the goods 

offered comply with each specified requirement. 

 
5.1.3 All the dimensions and capacities of the equipment to be supplied shall not be less 

than those required in these specifications. Deviations from the basic 

requirements, if any shall be explained in detail in writing with the offer, with 

supporting data such as calculation sheets, etc.  The procuring entity reserves the 

right to reject the products, if such deviations shall be found critical to the use and 

operation of the products. 

 
5.1.4 The tenderers are requested to present information along with their offers as 

follows: 

 
(i)        Shortest possible delivery period of each product 

(ii) Information on proper representative and/or workshop for back-up 

service/repair and maintenance including their names and addressee
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SPECIFICATION FOR LIBRARY CORE TEXT BOOKS  

 

LIBRARY DEPARTMENT  

Ite

m 

No. 

TITLE 
AUTHO

R 
ISBN 

PUBLISHER 

& PLACE 

YEA

R & 

ED. 

QTY 

UNIT 

PRICE 

(KES) 

TOTAL 

CHSS  -  JKML   (Africana) 

1 Captured By Raiders 
Benjamin 

S. Wegesa 

20101410005

36' E.A.E.P 
1969 

3   
  

2 

Dead Aid:Why Aid is 

not working and how 

there is another way for 

Africa. 

Dambisa 

Moyo 

978-

0141031187 Pristine 

publishing 

2010 

3   

  

3 Discovering Home 
Binyavang

a Wainina 

978-

9966700841 Allen Lane 
  

3   
  

4 Re-membering Africa 
Ngugi wa 

Thiong'o 

978-

9966256287 Mira 
  

3   
  

5 1000 Kikuyu Proverbs 
  

978-

9966100047 

Earth Aware 

edition 
  

3   
  

6 
Gikuyu Marriage 

(simplified) 

Amos K. 

Kiriro 
9966361456 

Longhorn 
  

3   
  

7 
Kipsigis Heritage: 

Origin of Llan 

Bill Rutto, 

Kipng'etich 

Martim 

9966570195 

Rosen 

publishing 

group 

  

3   

  

8 

Operation Linda Nchi: 

Kenya's experience in 

Somalia K.D.F 

9966-078-10-

0 
KLB 

2015 

3 

  

  

9 

Miss Uhuru-1963 

Working for Mzee Jomo 

Kenyatta:An 

Autobiography 

E.Madoka 
9966-10-473-

1 

KLB 

2016 

3   

  

10 
A Comparative Study of 

Religions 
J.N.K. 

Mugambi 

978-

9966846891 
University of 

Nairobi Press 
2010 

3   
  

11 
A Laboratory Manual in 

Digital Electronics 
Thomas 

J.O. Afullo 
9966 846 47 6 University of 

Nairobi Press 
2001 

3   
  

12 
A Laboratory Manual of 

Cell Biology 

E.N. 

Waindi 

(ed.) 

9966 846 27 1 University of 

Nairobi Press 

1994 

3   

  

13 A Letter to Mariama Ba Wanjiku 

M. Kabira 

978-

9966846785 
University of 

Nairobi Press 
2005 

3   
  

14 
A Manual on 

Microscopic Anatomy 

J.K. 

Kimani 

(ed.) 

9.78997E+12 

Andesite press 

1990 

3   

  

15 
A Practical Manual on 

Animal Physiology 

J.M.Z. 

Kamau 
9966 846 21 2 

Oxford 

University 
1991 

3   
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(ed.) Press 

16 
A Student’s Guide to 

Writing and Study Skills O. Okombo 
9966 846 08 5 University of 

Nairobi Press 
1990 

3   
  

17 

A University Course in 

Academic 

Communication Skills 

(Resource Book) 

P. Bint, D. 

Burnett, S. 

Greenhalgh 

& P. 

Robins 

9966 846 10 7 Oxford 

University 

Press 

1990 

3   

  

18 

A University Course in 

Academic 

Communication Skills 

(work Book) 

P. Bint, D. 

Burnett, S. 

Greenhalgh 

& P. 

Robins 

9966 846 11 5 Oxford 

University 

Press 

1990 

3   

  

19 
Africa at the Beginning 

of the 21st Century 
P.G. Okoth 

(ed.) 
9966 846 46 8 University of 

Nairobi Press 
2000 

3   
  

20 
American Studies in 

Eastern Africa 

H. 

Indangasi, 

H. Mutoro 

& M. 

Munene 

(eds.) 

9966 846 23 9 

University of 

Nairobi Press 

1994 

3   

  

21 
An Introduction to 

African History 

M.A. 

Ogutu and 

S. 

Kenyanchu

i 

978-

9966846150 
University of 

Nairobi Press 

1991 

3   

  

22 
An Introduction to 

Calculus 

R.J. 

Cowen, 

J.H. Were 

& P.T. Vaz 

9966 846 07 7 

Springer 

1990 

3   

  

23 

An Introduction to 

Environmental 

Education 

J.E. 

Otiende, 

W.P. Ezaza 

& B.R. 

Boisvert 

(eds.) 

978-

9966846136 

University of 

Nairobi Press 

2010 

3   

  

24 
An Introductory History 

of Education 

D.N. 

Sifuna and 

J.E. 

Otiende 

978-

9966846303 African Books 

collection 

1992 

3   

  

25 
Analysis of Statically 

Determinate Structures 

W.M. 

Onsongo 
9966 846 25 5 

Cengage 
1993 

3   
  

26 
Applied Time Series 

Econometrics 

A. Geda, 

N. 

Ndung’u 

and D. 

Zerfu 

97899667921

1 2 

Cambridge 

2012 

3   

  

27 Basic Accounting N.D. 

Nzomo 
9966 846 51 4 University of 

Nairobi Press 
2002 

3   
  

28 
Basic Concepts in Phase 

Equilibria D.O. Orata 
9966 846 32 8 University of 

Nairobi Press 
1994 

3   
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29 

Basic Concepts of 

Microeconomics: With 

Special Reference to 

Kenya 

C. Ackello-

Ogutu and 

J.J. Waelti 

9966 846 06 9 

Cambridge  

1990 

3   

  

30 

Akurinu Churches in 

Kenya: Background, 

Development and 

Theology  

Nahashon 

W. Ndungu 

978-

9966792655 

EAEP 

2019 

3   

  

31 
Basic Principles of 

Ultrasonic Testing 

F.P.L. 

Kavishe 
9966 846 34 4 

Wiley 
1997 

3   
  

32 
Basic Principles of 

Veterinary Surgery 

Peter M.F. 

Mbithi, J. 

Nguhiu-

Mwangi & 

C.M. Mulei 

978-

9966846600 

Elsevier 

2009 

3   

  

33 

Business in Kenya: 

Institutions and 

Interactions 

D. 

McCormic

k, P.O. 

Alila and 

M. Omosa 

978-

9966846952 

Cambridge 

2007 

3   

  

34 Breast Cancer 

N.A.O. 

Abinya, B. 

Byakika, 

H.O. 

Abwao, E. 

Wanjohi & 

R. Baraza 

978-

9966846693 

Dermas 

Health 

2005 

3 

    

35 
Beyond Poverty and 

Vulnerability in Kenya 
Mwangi 

Mathai 

978-

9966792563 
University of 

Nairobi Press 
2015 

3   
  

36 
Cancer of the Cervix and 

Uterine Body 

N.A.O. 

Abinya, B. 

Byakika, 

H.O. 

Abwao, E. 

Wanjohi & 

R. Baraza 

978-

9966846709 

Pergamon 

2005 

3 

    

37 
Casebook on Kenya 

Customary Law E. Cotran 
0862 052 55 6 University of 

Nairobi Press 
1995 

3   
  

38 
Classification of East 

African Crops 
John O. 

Kokwaro 

978-

966792242 
University of 

Nairobi Press 
2013 

3   
  

39 
Chemistry and its 

Applications 

I. Jumba 

and T.A. 

Likimani 

9966 846 24 7 Creative 

media partners 

2001 

3   

  

40 
Concepts of 

Jurisprudence R.S. Bhalla 
9966 846 02 6 

Macmillan 

Educational 
1990 

3   
  

41 

Instructional 

Supervision: Bridging 

Theory and Practice 

P D 

Matula,D 

N Kyalo,A 

S Mulwa 

978-

9966792631 Taylor and 

Francis 

2019 

3   

  

42 
Contemporary Oral 

Literature 
Peter 

Wasamba 

978-

9966792532 
University of 

Nairobi Press 
2015 

3   
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43 
Creative Writing in 

Prose 

Marjorie 

Oludhe 

Macgoye 

978-

9966846839 
Macmillan 

2009 

3   

  

44 

Daisaku Ikeda and 

Africa: Reflections by 

Kenyan Writers 

H. 

Indangasi 

and M. 

Odari 

(eds.) 

9966 846 49 2 

Bloomsbury 

2001 

3   

  

45 

Decentralization and 

Devolution in Kenya: 

New Approaches 

Thomas N. 

Kibua and 

Germano 

Mwabu 

978-

9966846982 African Books 

collection 

2008 

3   

  

46 
Differential Geometry: 

Three-Dimensional S.P. Singh 
9966 846 43 3 

Springer 
2000 

3   
  

47 

East Africa in 

Transition: Images, 

Institutions and 

Identities 

J.M. 

Bahemuka 

& J.L. 

Brockingto

n (eds.) 

9966 846 56 5 

University of 

Nairobi Press 

2004 

3   

  

48 

Economic Evaluation of 

Public Health Problems 

in Sub- Saharan Africa 

Joses 

Muthuri 

Kirigia 

9.78997E+12 African Books 

collection 

2009 

3   

  

49 

Educational 

Management: Theory & 

Practice 

J.A. 

Okumbe 

9966 846 42 5 University of 

Nairobi Press 

1998 

3   

  

50 

Effective Teaching 

Practices: Empowering 

Students to succeed M.Z. Etizi 

978-

9966792279 
Cognella 

academic 

2015 

3   

  

51 

Efficiency of Health 

System Units in Africa: 

A Data development 

analysis 

Joses 

Muthuri 

Kirigia 

978-

9966792150 University of 

Nairobi Press 

2013 

3   

  

53 

Elements of 

Organizational 

Behaviour 

S.N.M. 

Nzuve 

978-

9966846433 
University of 

Nairobi Press 

1999 

3   

  

54 

Ethics: A Basic Course 

for Undergraduate 

Studies H.O. Oruka 

9966 846 04 2 University of 

Nairobi Press 

1997 

3   

  

55 

Foundations of Ethics: A 

Critical Reader in Moral 

and 

F. 

Ochieng’ 

Odhiambo 

978-

9966846006 University of 

Nairobi Press 

2009 

3   

  

56 
Foundations of Digital 

Electronics 
Elijah 

Mwangi 

978-

9966846990 

Springer 

International 

Publishing 

2009 

3   

  

57 

Fundamentals of 

Engineering 

Thermodynamics F.M. Luti 

9966 846 53 0 

Prentice Hall 

2003 

3   

  

58 

Fundamentals of 

Sociology of Education: 

With Special to Africa 

Lucy 

Kibera and 

Agnes 

Kimokoti 

978-

9966846815 African Books 

collection 

2007 

3 
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59 
Geosciences and the 

Environment 

I.O. 

Nyambok 

and T.C. 

Davies 

9966 846 20 4 
University of 

Nairobi Press 

1993 

3   

  

60 

Governance and 

Development in East 

Africa 

Pontian G. 

Okoth 

(Ed.) 

978-

9966792662 
university of 

Nairobi Press 

2017 

3   

  

61 

Governance and 

Transition Politics in 

Kenya 

P. 

Wanyande, 

M. Omosa 

and C. 

Ludeki 

978-

9966846945 
University of 

Nairobi Press 

2007 

3   

  

62 

Historical Reflections on 

Kenya: Intellectual, 

Adventurism, Politics 

and International 

Relations 

Macharia 

Munene 

978-

9966792136 
University of 

Nairobi Press 

2012 

3   

  

63 

Health, Economic 

Growth and Poverty 

Reduction 

David 

E.Sahn 

(ed.) 

978-

9966792556 
Emerald group 

2015 

3   

  

64 

Hydatid Disease: With 

Special Reference to 

Kenya 

G.B.A. 

Okello, 

A.K. 

Chemtai & 

C.M. 

French 

9966 846 18 2 

University of 

Nairobi Press 

1991 

3   

  

65 
Improving Health Policy 

in Africa 

G. Mwabu, 

J. 

Wang’omb

e, D. 

Okello & 

G. Munish 

(eds.) 

978-

9966846570 

McGraw-Hill 

2004 

3   

  

66 In Our Own Tongues 
Fabu 

978-

9966846754 Orbis Books 
2011 

3   
  

67 
Indigenous Knowledge 

of the Amiiru of Kenya 

Njuguna 

Gichere, 

Mugambi 

M. S.A. & 

Shin-ichiro 

Ishida 

(eds.) 

978-

9966792549 

University of 

Nairobi Press 

2015 

3   

  

68 
Industrialising Africa in 

the Era of Globalisation: 

D. 

McCormic

k, J.A. 

Kuzilwa 

and T. 

Gebre-

egeziabher 

(eds.) 

978-

9966846860 

University of 

Nairobi Press 

2009 

3   

  

69 
Challenges to Clothing 

& Footwear   
  

Barrons 

educational 
  

3   
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70 
Kariakor: The Carrier 

Corps 

Geoffrey 

Hodges 
9966 846 44 1 

African Books 

collection 
1999 

3   
  

71 
Kiswahili: Past, Present 

& Future Horizons 

Rocha 

Chimerah 
9966 846 35 2 

Wentworth 

publisher 
2000 

3   
  

72 
Maisha: Kitendawili na 

Johari 
Daisaku 

Ikeda 
9966 846 09 3 University of 

Nairobi Press 
1990 

3   
  

73 
Malaria and Poverty in 

Africa 

Augustin 

Fosu, 

Germano 

Mwabu 

(eds.) 

978-

9966846167 
African Books 

collection 

2007 

3   

  

74 

Managing Natural 

Resources for 

Development in Africa 

W. Ochola, 

P. 

Sanginga 

& I. Bekalo 

(eds.) 

978-

9966792099 
African Books 

collection 

2010 

3   

  

75 Mbinu za Uandishi 
J. Kitsao 

978-

9966846334 
University of 

Nairobi Press 
1996 

3   
  

76 
Medicinal Plants of East 

Africa 
John O. 

Kokwaro 

978-

9966846846 
University of 

Nairobi Press 
2009 

3   
  

77 

Metabolic and 

Nutritional Diseases of 

Food Animals 

C.M. Mulei 

and P.M. 

Mbithi 

9966 846 55 7 University of 

Nairobi Press 

2003 

3   

  

78 

Mizizi: A Collection of 

Essays on Kenya’s 

History 

Mwanzia 

D. Kyule 

and George 

M. Gona 

(eds.) 

978-

9966792259 
University of 

Nairobi Press 

2013 

3   

  

79 Mnara Wawaka Moto Rocha 

Chimerah 
9966 846 39 5 University of 

Nairobi Press 
1998 

3   
  

80 

My Native Roots: A 

Family Story 

(Paperback) 

Joseph B. 

Wanjui 

9966 846 63 8 University of 

Nairobi Press 

2009 

3   

  

81 

My Native Roots: A 

Family Story 

(Hardcover) 

Joseph B. 

Wanjui 

9966 846 63 8 University of 

Nairobi Press 

2009 

3   

  

82 Physics I 

J.S. 

O’Leary 

and N.L. 

Das 

9966 846 19 0 
Barrons 

educational 

1993 

3   

  

83 Physics II 

P.K. 

Karanja 

and C.S. 

Singh 

9966 846 52 5 
Barrons 

educational 

2002 

3   

  

84 
Poverty and Policy in 

Kenya 
Jane 

Mariara 
9966 846 68 9 University of 

Nairobi Press 
2007 

3   
  

85 

Poverty in Africa: 

Analytical and Policy 

Perspectives 

A. Fosu, G. 

Mwabu 

and E. 

Thorbecke 

978-

9966846624 

Nova science 

2009 

3   
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86 

Practical Physics: For 

First Year University 

Students 

J.S. 

O’Leary 

978-

9966846129 
Cambridge 

1991 

3   

  

87 Prostate Cancer 

N.A.O. 

Abinya, B. 

Byakika, 

H.O. 

Abwao & 

R. Baraza 

9.78997E+12 

Addicus 

Books 

2005 

3   

  

88 

Real Estate Valuation 

Handbook: With Special 

reference to Kenya 

P.M. 

Syagga 

9966 846 26 3 Publshing 

platform 

1994 

3   

  

89 

Reclaiming My Dreams: 

Oral Narratives by 

Wanjira Warukenya 

Wanjiku 

Kabira and 

Njogu 

Waita 

978-

9966846877 University of 

Nairobi Press 

2009 

3   

  

90 

Reproductive Health, 

Economic Growth and 

Poverty Reduction in 

Africa 

Olu 

Ajakaiye 

and 

Germano 

Mwabu 

(eds.) 

978-

9966846853 

Wiley 

2010 

3   

  

91 

Restraint of Domestic, 

Wild and Laboratory 

Animals: 

C. Mulei, 

P. Mbithi 

and G. 

Mogoa 

9966 846 54 9 
Wentworth 

publisher 

2003 

3   

  

92 
Some Aspects of Bari 

History 

Bureng 

G.V. 

Nyombe 

978-

9966846976 
African Books 

collection 

2007 

3   

  

93 
Survey Sampling: 

Theory and Methods 

Dankit K. 

Nassiuma 
9966 846 48 4 

Macmillan 

Educational 
2001 

3   
  

94 

Surviving the Academic 

Arena: My Complex 

Journey to the Apex 

Francis 

John 

Gichaga 

978-

9966846723 
University of 

Nairobi Press 

2011 

3   

  

95 
Techniques in 

Geography 

R.T. 

Ogonda 

978-

9966846143 

Hodder 

Educational 
1991 

3   
  

96 
Textiles: A Home 

Science Handbook 

R. 

Onyango 
9966 846 28 1 

Wiley 
1997 

3   
  

97 
Theory and Practice of 

Governance in Kenya 

M. Omosa, 

G. Njeru, 

E. Ontita & 

O. 

Nyarwath 

978-

9966846792 
University of 

Nairobi Press 

2006 

3   

  

98 
The Composition of 

Poetry 

Marjorie 

Oludhe 

Macgoye 

978-

9966846822 
Feminist Press 

2009 

3   

  

99 
The Misiri Legend 

Explored 

Kipkoeech 

araap 

Sambu 

978 

9966792143 
African Books 

collection 

2012 

3   

  

100 

The Native Son: 

Experiences of a Kenyan 

Entrepreneur (Hardback) 

Joseph 

Barrage 

Wanjui 

978-

9966792266 
University of 

Nairobi Press 

2013 

3   
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101 

The Native Son: 

Experiences of a Kenyan 

Entrepreneur 

(Paperback) 

Joseph 

Barrage 

Wanjui 

978-

9966792129 University of 

Nairobi Press 

2013 

3   

  

102 

The Role of Social Work 

in Poverty Reduction 

and Realization of 

MDGs in Kenya 

Gidraph G. 

Wairire 

(ed.) 

978-

9966792525 University of 

Nairobi Press 

2015 

3   

  

103 

The S.M. Otieno Case: 

Death and Burial in 

Modern Kenya 

J.B. 

Ojwang 

and J.N.K. 

Mugambi 

9966 846 01 8 
University of 

Nairobi Press 

1989 

3   

  

104 

The Truman 

Administration and the 

Decolonisation of Sub-

Saharan Africa 

Macharia 

Munene 

9966 846 37 9 
University of 

Nairobi Press 

1995 

3   

  

105 

Time for Harvest: 

Women and Constitution 

Making in Kenya 

Wanjiku 

Mukabi 

Kabira 

(ed.) 

978-

9966792105 University of 

Nairobi Press 

2012 

3   

  

106 
Uhakiki wa Riwaya za 

Visiwani Zanzibar 
Kimani 

Njogu 
9966 846 38 7 University of 

Nairobi Press 
1997 

3   
  

107 
In pursuit of Peace in 

Africa 

Opande, 

Daniel 
9.78997E+12 

EAEP 
2019 

3   
  

108 
Understanding Oral 

Literature 

W.M. 

Kabira, O. 

Okombo & 

A. 

Bukenya 

(eds.) 

9966 846 31 X 

University of 

Nairobi Press 

1994 

3   

  

109 

Urban Migrants and 

Rural Development in 

Kenya J.O. Oucho 

9966 846 13 8 University of 

Nairobi Press 

1996 

3   

  

110 

USA, India, Africa 

During and After the 

Cold War 

P.G. Okoth 

(ed.) 

978-

9966846969 
University of 

Nairobi Press 

2010 

3   

  

111 

Veterinary Pathology in 

the Tropics: For 

Students and 

Practitioners 

G.M. 

Mugera 

9966 846 40 9 
University of 

Nairobi Press 

2000 

3   

  

112 

Working With Rural 

Communities: A 

Participatory Action 

Research in Kenya 

O. Chitere 

and R. 

Mutiso 

(eds.) 

978-

9966846884 University of 

Nairobi Press 

2011 

3   

  

113 
Parenting in 21st 

Century & Beyond 

Tom&Lyne

tte 

Lichuma 

97899660815

668' 
Nairobi 

2015 

5   

  

114 
The Strength & Courage 

of a Woman 

Tom&Lyne

tte 

Lichuma 

978-

9966114662 
Nairobi 

2018 

5   

  

115 To the Altar & Beyond 
Tom&Lyne

tte 
  

Nairobi 
2019 

5   
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Lichuma 

CAE  -  Dept. of Urban & Regional Planning 

116 
GIS for Planning and 

the Built Environment Ed Ferrari 

 978-

1138295797 Red Globe  
2019 

2     

117 

Designing for Cycle 

Traffic: International 

Principles and Practice 

John 

Parkin 

 978-

1292174341 
 ICE  

2018 

2     

118 

Transportation 

Planning and Public 

Participation 

Ted 

Grossardt  

978-

1076006905 
Elsevier 

2018 

2     

119 

Carbon Footprint and 

the Industrial Life 

Cycle 

Álvarez 

Fernández 

978-

1119469445 
Springer 

2018 

2     

120 

From Conflict to 

Inclusion in Housing: 

Interaction of 

Communities, 

Residents and 

Activists 

Graham 

Cairns  

978-

1138749344 

UCL  

2017 

2     

121 

Untangling Smart 

Cities: From Utopian 

Dreams to Innovation 

Systems for a 

Technology-Enabled 

Urban Sustainability 

 Luca Mora 
978-

8189401269 

Elsevier 

2019 

2     

122 

Sustainability and 

Resilience Planning 

for Local 

Governments 

Haris 

Alibašić 
 978-498741217 

Springer 

2018 

2     

123 Modern Land Law  
Martin 

Dixon 
 978-682868249 

Routledge 
2018 

2     

124 

Reaching The Urban 

Poor: Project 

Implementation In 

Developing Countries 

G. Shabbir 

Cheema 

978-

1138720794 

 Routledge 

2019 

2     

125 

The Challenge of 

Environmental 

Management in Urban 

Areas 

Adrian 

Atkinson 

978-

3030195182 

Routledge 

2019 

2     

CAE  -  Civil Engineering 

126 
Flame Retardant 

Polymeric Material 
Yuan Hu  

 978-

1138295797  CRC Press 
2019 

2     

127 

Advanced Modern 

Engineering 

Mathematics 

Glyn James  
 978-

1292174341 
Pearson 

2018 

2     

128 

Civil engineering 

Drawing using 

Autocad  

Abdullah 

Fettahoglu  

978-

1076006905 
Independently 

published 

2019 

2     

129 

Effective Project 

Management: 

Guidance and 

Garth G.F. 

Ward  

978-

1119469445 
Wiley-

Blackwell 

2018 

2     
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Checklists for 

Engineering and 

Construction 

130 
Geotechnical 

Engineering of Dams 
Robin Fell 

978-

1138749344  CRC Press 
2018 

2     

131 

Hydraulics and Fluid 

Mechanics Including 

Hydraulics Machines 

P.N. MODI 
978-

8189401269 
Standard Book 

House 

2019 

2     

132 
Structural Design from 

First Principles  

Michael 

Byfield 

 978-

1498741217 Routledge 
2018 

2     

133 

Industrial and 

Hazardous Wastes 

Treatment 

Zander 

Ellis  

 978-

1682868249 
Syrawood 

2019 

2     

134 

Foundation 

Engineering Analysis 

and Design 

An-Bin 

Huang 

978-

1138720794 
CRC  

2018 

2     

135 

Sustainable Rail 

Transport (Lecture 

Notes in Mobility) 

Marin 

Marinov 

978-

3030195182 
Springer 

2019 

2     

CAE  -  Biosystems Engineering 

136 Tensor Analysis 

 

Fridtjov 

Irgens 

978-

3030034115 

Springer 2019 

2     

137 
Geologic Fracture 

Mechanics 

Richard A. 

Schultz 
978-

1107189997 

Cambridge 

University 

Press 

2019 

2     

138 
Continuum Mechanics 

and Linear Elasticity 

Ciprian D. 

Coman 

978-

9402417692 
Springer 2019 

2     

139 
Vector analysis and 

quaternions 

Alexander 

Macfarlane 

978-

1697835854 

Independently 

published 
2019 

2     

140 

Engineering Plasticity: 

Theory and 

Applications in Metal 

Forming 

Z. R. Wang  
978-

1119237303 

Wiley-

Blackwell  
2019 

2     

141 

Abatement of 

Environmental 

Pollutants: Trends and 

Strategies 

 Pardeep 

Singh  978-

0128180952 

 Elsevier  2019 

2     

142 

Computational 

Methods for Fluid 

Dynamics 

Joel H. 

Ferziger 
978-

3319996912 

Springer 2019 

2     

143 

Invasion of Species by 

Ballast Water: A 

Comprehensive Guide 

into Ballast Water 

Treatment Systems, its 

Effects and Current 

Situation 

  

Sunil 

Sarangi 

978-

1699741450 

Independently 

published 
2019 

2     

144 
Ground and Surface 

Water Hydrology  

 Max 

Guthrie  

978-

1635496949 

Larsen and 

Keller  
2018 

2     

145 
Thermal Processing of 

Packaged Foods  

S. Donald 

Holdsworth 

978-

3319796963 
Springer 2019 
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2 
 

CHSS  -  School of Business (Mwai Kibaki Lib.) 

146 
Cross-cultural 

Business Negotiations  

Hendon, 

Donald W. 9781567200645' Praeger 
2018 

3     

147 
Essentials of 

Negotiation 

Lewicki, R. 

J. 9780077862465' McGrwa-Hill 
2018 

3     

148 
Procurement & supply 

Chain Mgt 

Lysons, 

Kenneth 9781292086118' Trans-Atlantic 
2019 

3     

149 
Logistics Management 

and Strategy 

Harrison, 

A. 9781292183688' Pearson 
2019 

3     

150 
Contemporary 

Logistics 

Murphay, 

Paul R. 9789353069735' Pearson 
2019 

3     

151 
Sustainable Logistics 

& Transportation 

Cinar, 

Didem 9783319692142' Springer 
2018 

3     

152 
Logistics & supply 

Chain Innovation 

Manners-

Bell, John 9780749486333' Kogan 
2019 

3     

153 
Corporate Risk 

Management 

Dionne, 

Georges 9781119583127' Wiley 
2019 

3     

154 
Strategic Marketing 

Management 

Cherrev, 

Alexander 9781936572588' Cerebellum 
2019 

3     

155 International Business 
Meyer, 

Klaus 9781473758138' Cengage 
2019 

3     

156 
International 

Management Behavior 

Lane, 

Henry W. 9781108461146' Cambridge 
2018 

3     

157 
Effective Negotiation 

in Purchasing & Sup CIPS 9781861241771' CIPS 
2018 

3     

158 
Negotiating Skills for 

Managers 

Cohen, 

Steven 9780071387576' McGrwa-Hill 
2018 

3     

159 
You can Negotiate 

Anything 

Cohen, 

Herb 9787218073040' Guangdong 
2018 

3     

160 
Negotiating 

Agreement 

Fisher, 

Roger 9780140157352' Penguin 
2018 

3     

161 
Operations 

Management 

Krajewski, 

Lee J. 9780134855424' Pearson 
2018 

3     

162 
Organizational 

Behavior 

Robbins, 

Stephen R. 9780134729329' Pearson 
2018 

3     

163 
Balanced Scorecard a 

Complete Guide 

Blokdyk, 

Gerardus 9780655542264' 5STARcooks 
2019 

3     

164 
R&D Mgt in the 

Knowledge Era 

Daima, 

Tugrul 9783030154080' Springer 
2019 

3     

165 Product Take off 
Singh, 

Navjot 9781600052781' Happy About 
2018 

3     

166 
Global Business 

Today 

Hill, 

Charles W. 

L. 9781260565812' McGraw-Hill 

2019 

3     

167 
Statistics for Business 

and Economics 

McClave, 

T. 9781292227085' Pearson 
2018 

3     

168 
Essentials of 

Entrepreneurship 

Scarboroug

h, N. M. 9781292266022' Pearson 
2019 

3     

169 Organizational Theory 
Hatch, 

Mary Jo 9780198723981' OUP 
2018 

3     
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170 Financial Management 
Brigham, 

Eugene 9781337902601' 

South-

Western 
2019 

3     

171 Marketing Research Malhotra 9780134734842' Pearson 2018 3     

172 Reseach Methodology 
Kumar, 

Ranjit 9781526449900' Sage 
2019 

3     

173 
International 

Economics 

Carbough, 

Robert 9781337558938' Cengage 
2018 

3     

174 International trade 
Krugman, 

Paul R. 9781292216355' Pearson 
2018 

3     

175 

Recursive 

Macroeconomic 

Theory 

Ljungqvist, 

Lars 9780262038669' MIT Press 

2018 

3     

176 Economic Policy 

Benassy-

Quec, 

Agnes 9780190912109' OUP 

2018 

3     

177 
Macroeconomic 

Theory 

Barbosa, 

Fernando 

H. 9783030063702' Springer 

2019 

3     

178 
Essentials of Statistics 

for Business & Eco 

Anderson, 

David R. 9780357045435' Cengage 
2019 

3     

179 
Mathematics for 

Business & Economics 

Jacques, 

Ian 9781292191691' Pearson 
2018 

3     

180 
Integrated Marketing 

Communication 

Blakeman, 

Robyn 9781538101056' Rowman 
2018 

3     

181 Social Media Strategy 
Quesenberr

y, Keith 9781538101353' Rowman 
2018 

3     

182 Digital Marketing 
Chaffey, 

Dave 9781292241579' Pearson 
2019 

3     

183 
Digital Marketing 

Strategy 

Kingsnorth

, Simon 9780749484224' Kogan 
2019 

3     

184 
Marketing Channels 

Strategy 

Palmatier, 

Robert W. 9780367262099' Routledge 
2019 

3     

185 Marketing Research Aaker, 

David A. 9781119497639' Wiley 
2018 

3   

 

  
 

186 
Management Theory 

and Practice 

Cole, 

Gerald A. 
9.78141E+12 

Cengage 
2015 3 

    

187 Strategic Management 
Thompson, 

John 
9.78147E+12 

Cengage 
2017 3 

    

188 Strategic Management 

Hill, 

Charles 

W.L 

9.78131E+12 
Cengage 

2017 3 
    

189 Strategic Management 
Hitt, 

Michael A. 
9.78131E+12 

Cengage 
2017 3 

    

190 
Leadership: Theory 

and Application 

Lussier, 

Robert N. 
9.78129E+12 

Cengage 
2016 3 

    

191 
Contemporary Project 

Management 

Kloppenbo

rg, T 
9.78134E+12 

Cengage 
2019 3 

    

192 
Managing Human 

resources 
Snell, Scott 9.78129E+12 

Cengage 
2016 3 

    

193 
Human Resource 

Management 

Mathis, 

Robert L. 
9.78131E+12 

Cengage 
2017 3 
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194 
Small Business 

Management 

Longeneck

er,J.G 
9.78147E+12 

Cengage 
2017 3 

    

195 Entrepreneurship 
Kuratko, 

Donald F. 
9.78131E+12 

Cengage 
2017 3 

    

196 
Small Business 

Management 

Hatten, 

Timothy S. 
9.78129E+12 

Cengage 
2016 3 

    

197 
Small Business 

Management 

Stokes, 

David 
9.78147E+12 

Cengage 
2017 3 

    

198 
Organisational 

Behaviour and 

Management 

Martin, 

John 
9.78147E+12 

Cengage 
2017 3 

    

199 
Organisational 

Behaviour  

Griffin, 

Ricky 
9.78147E+12 

Cengage 
2019 3 

    

200 
The art of Negotiation 

in Business World 

Craver, 

Charles B. 
9.78077E+12 

Lexisnexis 
2018 3 

    

201 
Business Negotiations 

and the Law 

Rinaldo, 

Carlotta 
9.78037E+12 

Routledge 
2019 3 

    

202 
International Business 

Negotiation 

Mande, 

Barry 
9.78114E+12 

Palgrave 
2019 3 

    

203 
Principles of Supply 

Chain Management 

Wisner, 

Joel D. 
9.78134E+12 

Cengage 
2018 3 

    

204 
Fundamentals of 

Supply Chain 

Management 

Spiegle, 

Eugene 
9.78152E+12 

Kendall 
2018 3 

    

205 
 Supply Chain 

Management 

Chopra, 

Sunil 
9.78129E+12 

Pearson 
2019 3 

    

  KENYA SCIENCE CAMPUS     

206 Computers Made Easy 
Bernstein, 

James 
9781983154836 Pearson Latest 

3     

207 

Getting Started in the 

Information Tech 

Field 

Stafford, 

Gale 
9781620959718 Book baby Latest 

3     

208 
Ethics in Information 

Technology 

Reynolds, 

George 
9781337405874 

Cengage 

learning 
Latest 

3     

209 
Introduction to 

Information Systems 

Wallace, 

Patricia 
9780134635194 Pearson Latest 

3     

210 

Managing and using 

Information Systems: 

a Strategic Appraoch 

Pearlson, 

Kerie 
9781119560562 Wiley Latest 

3     

211 

How to Speech Tech: 

the Non Techies Guide 

to Key Technology 

Concepts 

Trivedi, V 9781484243237 Apress Latest 

3     

212 

Fluency with IT: 

Skills, Concepts & 

Capabilities 

Snyder, 

Lawrence 
9780132828932 Pearson Latest 

3     

213 
The Economics of IT: 

an Introduction 
Varian, Hal 9780521605212 Cambridge Latest 

3     

214 Organic Chemistry 
Bruice, 

Paula 
9780134042282 Pearson Latest 

3     

215 Inorganic Chemistry 
Weller, 

Mark 
9780198768128 

Oxford 

University 
Latest 

3     
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Press 

216 

Synthesis and 

Technique in 

Inorganic Chemistry: a 

Laboratory Manual 

Girolami, 

Gregory 
9780935702484 

University 

science books 
Latest 

3     

217 

Descriptive Inorganic, 

Coordination and 

Solid state Chemistry 

Rogers, 

Glen 
9780840068460 

Cengage 

learning 
Latest 

3     

218 

Solutions Manual to 

Accompany Inorganic 

Chemistry 

Hadzovic, 

Alen 
9780198814698 

Oxford 

university 

Press 

Latest 

3     

219 Physical Chemistry 
Atkins, 

Peter 
9780198769866 

Oxford 

University 

Press 

Latest 

3     

220 

Biological Inorganic 

Chemistry : a new 

Introduction to 

Molecular Structure & 

Function 

Crichton, 

Robert 
9780128117415 

Academic 

press 
Latest 

3     

221 

Concepts and Models 

of Inorganic 

Chemistry 

Douglas, 

bodie 
9780471629788 

Johnwiley & 

sons 
Latest 

3     

222 
Foundations of 

Inorganic Chemistry 

Winter, 

Mark 
9780198792888 

Oxford 

University 

Press 

Latest 

3     

223 
Chemical Bonding in 

Solids 

Burdett, 

Jeremy 
9780195089929 

Oxford 

University 

Press 

Latest 

3     

224 

Inorganic Chemistry 

for Geochemistry and 

Environmental 

Sciences 

Luther, 

George 
9781118851371 wiley Latest 

3     

225 

Physics for Scientists 

and Engineers: a 

Strategic Appraoch 

with Modern Physics 

Knight, 

Randall 
9780133942651 Pearson Latest 

3     

226 
University Physics 

with Modern Physics 

Young, 

Hugh 
9780321973610 Pearson Latest 

3     

227 College Physics 
Young, 

Hugh 
9780134876986 Pearson Latest 

3     

228 
Introduction to 

Quantum Mechanics 

Griffiths, 

David 
9789332542891 Pearson Latest 

3     

229 
Introduction to 

Electrodynamics 

Griffiths, 

David  
9781108420419 Cambridge Latest 

3     

230 

Foundations of 

Quantum Mechanics: 

an Exploration of the 

Physical Meaning of 

Quantum Theory 

Norsen, 

Travis 
9783319658667 Springer Latest 3 

    

231 
Quantum Mechanics 

V.1 

Cohen-

Tannoudji, 

Claude 

9783527345533 Wiley Latest 3 
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232 
Molecular Quantum 

Mechanics 

Atkins, 

Peter 
9780199541423 

Oxford 

University 

Press 

Latest 3 

    

233 
Thermodynamics: an 

Engineering Appraoch 

Boles, 

Michael 
9781260092654 McGraw-Hill Latest 3 

    

234 
Fundamentals of 

Thermodynamics 

Borgnakke, 

Clause 
9781119592914 Wiley Latest 3 

    

235 

Physical Chemistry: 

Thermodynamics 

Statistical 

Thermodynamics & 

Kinetic 

Engel, 

Thomas 
9780134804583 Pearson Latest 3 

    

236 Plants and Society Mcmahon 9781260085112 McGraw-Hill Latest 3     

237 

Laboratory Manual for 

Stern's Introductory 

Plant Biology 

Bidlack, 

James 
9781260030143 McGraw-Hill Latest 3 

  

  

238 
Stern's Introductory 

Plant Biology 

Bidlack, 

James 
9781259682742 McGraw-Hill Latest 3 

    

239 

Biochemistry & 

Molecular Biology of 

Plants 

Buchanan, 

Bob 
9780470714218 Wiley Latest 3 

    

240 

The nature of Plants : 

an Introduction to how 

Plants Work 

Huegel, 

Craig 
9780813064086 

University 

press of 

Florida 

Latest 3 

    

241 
Plant Diseases and 

Biosecurity 

Beales, 

Paul 
9780198827726 

Oxford 

University 

Press 

Latest 3 

    

242 
Plant physiological 

ecology 

Lambers, 

Hans 
9780387783406 Springer Latest 3 

    

243 

Basic Immunulogy: 

Functions and 

Disorders of the 

Immune System  

Abbas, 

Abul 
9780323549431 Elsevier Latest 3 

    

244 
Cellular and Molecular 

Immunology 

Abbas, 

Abul 
9780323479783 Elsevier Latest 3 

    

245 
Roitss's Essential 

Immunology  

Deives, 

Peter 
9781118415771 

Wiley-

blackwell 
Latest 3 

    

246 
How the Immune 

System Works 

Sompayrac

, Lauren 
9781119542124 

Wiley-

blackwell 
Latest 3 

    

247 
Schaum's Outline of 

Immunology 

Pinchuk, 

George 
9780071373661 McGraw-Hill Latest 3 

    

248 
Nester's Microbiology: 

a Human Perspective 

Anderson, 

denise 
9781260092219 McGraw-Hill Latest 3 

    

249 
Foundations in 

Microbiology  

Talaro, 

Rathleen 
9781259705212 McGraw-Hill Latest 3 

    

250 

Campbell Biology : 

Concepts & 

Connections 

Taylor, 

Martha 
9780134296012 Pearson Latest 3 

    

251 Human Biology 
Mader, 

Sylvia 
9781259689796 McGraw-Hill Latest 3 

    

252 Essentials of Biology  
Mader, 

Sylvia 
9781259660269 McGraw-Hill Latest 3 
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253 
Laboratory Manual for 

Human Biology 

Mader, 

Sylvia 
9781259933707 McGraw-Hill Latest 3 

    

254 

Campbell Essential 

Biology with 

Physiology  

Simon, 

Eric 
9780134711751 Pearson Latest 3 

    

255 Calculus 
Larson, 

Ron 
9781337275347 

Cengage 

learning 
Latest 3 

  
  

256 

Applied Calculus for 

the Managerial, Life 

and Social Sciences 

Tan, Soo 9781305657861 
Cengage 

learning 
Latest 3 

  

  

257 Aplied Calculus 
Waner, 

Stefan 
9781337291248 

Cengage 

learning 
Latest 3 

  
  

258 
Calculus: An Applied 

Approach 

Larson, 

Ron 
9781305860926 

Cengage 

learning 
Latest 3 

  
  

259 Vector Calculus 
Lovric, 

Miroslav 
9780471725695 Wiley Latest 3 

    

260 
Vector Analysis 

Versus Vetor Calculus 

Galbis, 

Antonio 
9781461421993 Springer Latest 3 

    

261 

Mathematical Methods 

for Engineers and 

Scientists 

Tang, 

Kwong-tin 
9783540302681 Springer Latest 3 

    

262 
A students Guide to 

Vectors and Tensors 

Fleisch, 

Daniel 
9780521171908 Cambridge Latest 3 

    

263 

A first Course in 

Differential Equations 

with Modelling 

Applications 

Zill, 

Dennis 
9781305965720 

cengage 

Learning 
Latest 3 

  

  

264 
Applied Partial 

Differential Equations 

Logan, 

J.David 
9783319124926 Springer Latest 3 

  
  

265 
Differential Equations 

and Linear Algebra 

Edwards, 

C.Henry 
9780134497181 Pearson Latest 3 

  
  

266 Linear Algebra 
Friedberg, 

Stephen 
9780134860244 Pearson Latest 3 

  
  

267 
Linear Algebra and its 

Applications 
Lay, David 9780321982384 Pearson Latest 3 

  
  

268 Basic Mathematics 
Lang, 

Serge 
9780387967875 Springer Latest 3 

  
  

269 
Basic College 

Mathematics 

Tobey, 

John 
9780134178998 Pearson Latest 3 

  
  

270 
Basic College 

Mathematics 

Bittinger, 

Marvin 
9780134689623 Pearson Latest 3 

  
  

271 
Discrete Mathematics 

and its Applications 

Rosen, 

Kenneth 
9781260091991 McGraw-Hill Latest 3 

  
  

272 Discrete Mathematics  
Johnsonbau

gh, Richard 
9780321964687 Pearson Latest 3 

  
  

273 

Students Solution 

Guide for Discrete 

Mathematics and its 

Applications 

Rosen, 

Kenneth 
9781259731693 McGraw-Hill Latest 3 

  

  

274 
Discrete Mathematics 

with Graph Theory 

Goodaire, 

Edgare 
9780134689550 Pearson Latest 3 

  
  

275 Starting out with Gaddis, 9780134801155 Pearson Latest 3     
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Programming Logic 

and Design 

Tony 

276 C++ Programming Malik,D.S 9781337117562 
Cengage 

learning 
Latest 3 

  
  

277 

Concepts of 

Programming 

Languages 

Sebesta, 

Robert 
9780133943023 Pearson Latest 3 

  

  

278 

Applied Sport 

Psychology Personal 

Growth to Peak 

Performance 

Williams, 

Jean 
9780078022708 McGraw-Hill Latest 3 

  

  

279 Sports Psychology 
Sanderson, 

Caterine 
9780199917440 

Oxford 

University 

Press 

Latest 3 

  

  

280 

Foundations of 

Physical Education, 

Excersice and Sport 

Walton-

fisette, 

Jennifer 

9781259922404 McGraw-Hill Latest 3 

  

  

281 

Introduction to 

Physical Education, 

Exercise & Sport 

Lumpkin, 

Angela 
9781259823985 McGraw-Hill Latest 3 

  

  

282 

A History of 

Philosophy of Sport 

and Physical 

Education 

Mechikoff, 

Robert 
9780078022711 McGraw-Hill Latest 3 

  

  

283 

Sports in Society: 

Issues and 

Controversies 

Coakley, 

Jay 
9780073523545 McGraw-Hill Latest 3 

  

  

284 

Sports in 

Contemporary 

Society: An Anthology 

Eitzen, 

D.Stanley 
9780190202774 

Oxford 

University 

Press 

Latest 3 

  

  

285 

Physical Education, 

Exercise and Sport 

Science in a Changing 

Society 

Freeman, 

William 
9781284034080 

Jones & 

Bartlett 

learning 

Latest 3 

  

  

286 
Disability in the 

Global Sport Arena 
Leclair, Jill 9780415754811 Routledge Latest 3 

    

287 
Coach Education and 

Development in Sport  

Callary, 

Beltina 
9780367367343 Routledge Latest 3 

    

288 
Managing Sport 

Development 

Sherry, 

Emma 
9781138802711 Routledge Latest 3 

    

289 
Comparative Sport 

Development 

Hallmann, 

Kirstin 
9781461489047 Routledge Latest 3 

    

290 

Sports ethics for 

Sports Management 

Professionals 

Champion, 

Walter 
9781284171303 

Jones & 

Bartlett 

learning 

Latest 
 

3 
 

  

  

INSTITUTE OF DEVELOPMENT STUDIES  -  (MGGL) 

291 

Advanced 

International Trade: 

Theory and Evidence 

 Feenstra, 

Robert C 

 978-

0691161648 

Princeton 

University 

Press  

2004 2     
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292 

Managing the 

Challenges of WTO 

Participation: 45 Case 

Studies 

 Gallagher 

P., P. Low 

and A. L. 

Stoler  

 978-

0521860147 

Cambridge 

University 

Press 

2005 2     

293 

International 

Economics: Theory 

and Policy 

 Krugman, 

P., M. 

Obstfeld 

and M. 

Melitz 

 978-

0133423648 

Pearson/Addis

on 
2017 2     

294 
Rethinking 

International Trade 

 Krugman, 

Paul 

 978-

0262610957 

The MIT 

Press 
2010 2     

295 
Regional Integration 

and Trade in Africa 

 Ncube, M. 

I. Faye, 

AVerdier-

Chouchane

, and M. 

Lefebure 

 978-

1137462046 

Palgrave 

Macmillan 
2014 2     

296 

Indigenous Encounter 

with Neoliberalism: 

Place Women and the 

environment in 

Canada and Mexico 

 Jimenez-

Altamirano

, Isabel  

978-

0774825085 
UBC Press 2013 2     

297 

Decolonizing 

Methodologies: 

Research and 

Indigenous Peoples 

 Linda-

Tuhiwai 

Smith  

 978-

1848139510 
Zed Books 2002 2     

298 

Vyama institutions of 

hope: ordinary people 

market coordination 

and society 

organization. 

 Kinyanjui 

Mary Njeri  

978-

1926906249 
Nsemia Inc. 2012 2     

299 

Women and the Urban 

Informal Economy: 

from the margins to 

the centre 

 Kinyanjui 

Mary Njeri  

 978-

1780326313 
Zed Books 2014 2     

300 

African Markets and 

the Utu-Ubuntu 

Business Model: A 

Perspective on 

Economic Informality 

in Nairobi 

 Kinyanjui 

Mary Njeri 

978-

1928331780 
African Minds  2019 2     

301 

Smart Economy in 

Smart African Cities: 

Sustainable, Inclusive, 

Resilient and 

Prosperous (Advances 

in 21st Century 

Human Settlements) 

 Mboup, 

Gora, 

Oyelaran-

Oyeyinka  

978-

9811334702 
Springer 2019 2     

302 

Dimensions of African 

Statehood: Everyday 

Governance and 

Provision of Public 

 Randi 

Solhjell.  

978-

1138615793 
Routledge 2019 2     
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Goods (African 

Governance) 

303 

 

The Failure Of The 

Centralized State: 

Institutions And 

Selfgovernance In 

Africa 

 James 

Wunsch, 

Dele 

Olowu, 

John W. 

Herbeson 

and 

Vincent 

Ostrom.  

 978-

0367292041 
Routledge 2019 2     

304 

New Urban Worlds: 

Inhabiting Dissonant 

Times 

 

AbdouMali

q Simone 

and Edgar 

Pieterse 

 978-

0745691558 
Polity 2017 2     

305 

A Research Agenda 

for Cities (Elgar 

Research Agendas) 

Short 

Rennier 

John  

978-

1785363412 

Edward Elgar 

Pub 
2017 2     

306 

 

Rural Urban 

Interfaces: Linking 

People and Nature 

David N. 

Laband B, 

Graeme 

Lockaby 

and Wayne 

C. Zipper 

978-

0891186151 
ACSESS 2020 2     

CHIROMO LIB.  -  SCH. OF COMPUTING & INFORMATICS 

307 

Database Systems: A 

practical Approach to 

Design, 

Implementation and 

Management 

Connolly, 

T.M 
132943263 

Pearson 

Education Ltd 
2015 5     

308 

Systems analysis and 

design in a changing 

world 

Satzinger, 

J.W,Jackso

n, R. B. & 

Burd, S. D. 

1305117204 
Course 

Technology 

7th 

Ed. 

2015 

5     

309 

UNIX Systems 

programming: 

Communication , 

Concurrency and 

Threads 

Robbins, 

K. & 

Robbins, S. 

134424077 Prentice Hall 

2nd 

ed. 

2015 

5     

310 Software Engineering 
Sommervil

e, I. 
133943038 

Pearson 

Education Ltd 

2nd ed 

2015 
5     

311 

Introduction to 

machine learning with 

python: A guide for 

data scientists 

Muller, A. 

C. & 

Guido, S 

1449369413 
O'Reilly 

Media 
2016 5     

312 

OpenGL 

Superbibe:Comprehen

sive Tutorial and 

Reference 

Sellers, G. 

Wright Jr. 

& Haemel, 

N 

134495497 

Addison-

Wesley 

Professional 

2015 5     
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313 
Distributed Systems: 

Principles and 

Paradigms 

Tanenbaum

, A. S. $ 

Wetherall, 

D. J. 

153028175X 
Pearson 

Education 

2nd 

ed. 

2016 

5     

314 

UNIX Systems 

programming: 

Communication , 

Concurrency and 

Threads: 

Communication , 

Concurrency and 

Threads 

Robbins, 

K. & 

Robbins, S. 

134424077 Prentice Hall 

2nd 

ed. 

2015 

5     

315 

Organizational 

Management : 

Approaches and 

Solutions 

Peter 

Dtokes, P, 

et al 

9780749468361 Kogan Page 2016 5     

316 

The Innovator's 

Advantage : Revealing 

the Hidden Connection 

between people and 

process 

Baiya, E. $ 

Ron Price , 

R 

1612061222 
Aloha 

Publishing 
2017 5     

317 
Android 

Programming: The Big 

Nerd Ranch Guide 

Phillips, B 

Stewart,C., 

Hardy, B. $ 

Marsicano, 

K 

135245125 
Big Nerd 

Ranch Guides 
2019 5     

318 
Android Studio 

Development 

Essentials 

Smyth, N. 960010971 

Neil Smyth: 

Create Space 

Independent 

Publishing 

Platform 

6th ed. 

2019 
5     

319 
Business Intelligence 

Strategy and Data 

Analytics 

Williams, 

S. 
128091983 

Morgan 

Kaufmann 
2016 5     

320 

Big Data in Practice: 

How 45 Successful 

Companies used Big 

Data Analytics to 

deliver etraordinary 

Marr, B 1119231388 Wiley 2016 5     

321 
Big Data Concepts 

,Theories and 

Applications 

Shui, Y. & 

Song, G 
3319277618 

Springer 

International 

Publishing 

2016 5     

322 
The Good ICT 

Society: From Theory 

to Actions 

Bradley, G 1138294292 Routledge 2017 5     

323 

Information and 

Communication 

Technology for 

Development (ICTD) 

Heeks, R. 1138101818 Routledge 2017 5     

324 
Cloud Computing: 

From beginning to end 

Rafaels, R. 

J. 
1511404582 

Create space 

independent 

publishing 

2015 5     



45 
 

325 

Mobile 

Platform,Design and 

Apps for Social 

Commerce 

Pellet, J. 152252469X IGI Global 2017 5     

326 

Platform Strategy: 

How to unlock the 

Power of Communities 

and Networks to grow 

your business 

Reillier, L. 

C. & 

Reillier, B. 

9781472480248 
Taylor & 

Francis 
2017 5     

327 

The Sharing Economy: 

The End of 

Employment and the 

Rise of Crowd-based 

capitalism 

Sundararaj

an, A 
262533529 MIT Press 2016 5     

328 

Electornic Commerce: 

A Management and 

Social Networks 

perspective 

Turban, E., 

King, D., 

Lee, J. K., 

Liang, T. 

P. & 

Turban, 

D.C. 

  Springer 2015 5     

329 
Game Engine Black 

Book: Wolfenstein 3D 

Sanglard, 

F. 
1070515841 

Sanglard 

publishing 
2017 5     

330 The Craft of research 

Booth, W. 

C., 

Colomb, G. 

G., 

Willimans, 

J. & 

FitGerald, 

T. 

226065669 

The 

Univerisity of 

Chicago Press 

4th ed. 

2016 
5     

331 
Researching 

Information Systems 

and Computing 

Oates, B. J. 141290224X 

Thousands 

Oaks, 

California: 

SAGE 

Publications 

LTD 

  5     

332 
Scientific Research in 

Information Systems: 

A Beginners Guide 

Recker, J. 3642300472 Springer 2012 5     

333 
Designing and 

Conducting mixed 

methods research 

Creswell, J. 

W. & 

Clark, V. 

1483344371 
Los Angeles: 

Sage 
2018 5     

334 

Qualititative Data 

Analysis: Companion 

for Accounting and 

Information Systems 

Research 

Mertens, 

W., 

Pulfliese, 

A. & 

Recker, J. 

3319426990 Springer 2017 5     

335 
Qualitation Data 

Analysis 

Miles, M. 

B., 

Huberman, 

A. M. & 

Saldana, J. 

150635307X 

Thousand 

Oaks, 

California: 

SAGE 

Publications 

2014 5     
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LTD 

336 
Case study Research 

and Applications: 

Design and Methods 

Yin, R. K. 

& 

Campbell, 

D. T. 

1506336167 

Thousand 

Oaks, 

California: 

SAGE 

Publications 

LTD 

6th ed. 

2018 
5     

337 
Context-Aware 

Computing (Advances 

in Computer Science) 

Ling Feng     2017 5     

338 
The Deep Learning 

Revolution 

Terrence J. 

Sejnowski 
  

The MIT 

Press 
2018 5     

339 
Computer 

Networking: A Top-

down Approach 

Kurose & 

Ross 
9780133594140 Pearson 

7th ed. 

2017 
5     

340 

Architecting the cloud: 

Design Decisions for 

cloud computing 

service models (Saas, 

PaaS, &amp; IaaS). 

Pragmatic, hands-on 

guide to cloud 

architecture 

Michael J. 

Kavis 
1118617614 Wiley 2014 5     

341 

The Strategic 

Management of 

Information Systems , 

Building a Digital 

Strategy 

Joe 

Peppard & 

John Ward 

047003467x Wiley 
4th ed. 

2016 
5     

342 
Information Systems 

Project Management 

David 

Olson 
9781631571237 

Business 

Expert Press 
2015 5     

343 

Coputer Network: 

Principles, 

Technologies and 

Protocols for Network 

Design 

Natalia 

Olifer & 

Victor 

Olifer 

470869828 Wiley Latest 

 

5 
 

    

CHS  -  UNITID 

344 

Clinical Trials:a 

Practical Guide to 

Design, Analysis and 

Reporting 

Dualo,W 9781901346722 Remedica 2006 1 

    

345 
Fundamentals of 

Clinical Trials 

Friedman, 

L 
9783319185385 Springer 2015 1 

  

  

346 
Field Trials of Health 

Interventions: a 

Toolbox 

Smith, P.G 9780198732860 Oxford 2015 1 

  

  

347 
Research Methodogy 

Methods and 

Techniques 

Kothari, 

C.R 
9789350301563 

New age 

international 
2016 1 

  

  

348 
Cellular and Molecular 

Immunology 
Abbas, A 9780323479783 Elsevier 2018 1 
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349 
Cunningham and 

Gilstrap's Operative 

Obstetrics. 

Yeomans, 

et al 
9780071849067 McGraw-Hill 2017 

 

1 
 

  

  

COLLEGE OF AGRIC. & VET. SCIENCES  -  LARMAT 

350 Tropical Ecology 
Kricher, 

John 978-069115139 
Princeton 2015 5     

351 

Range and Animal 

Sciences and 

Resources 

Management 

Squires, 

Vicor 978-

1848268203 

Encylopedia 

of life support/ 

UNESCO 

2015 5     

352 

Range and Animal 

Sciences and 

Resources 

Management 

Squires, 

Vicor 

978-

1848268210 
Encylopedia 

of life support/ 

UNESCO 

2010 5     

353 
Aims and Methods of 

Vegetation Ecology 

Mueller-

Dumbois 

978-

9350301563 

Blackburn 

press 
2017 5     

354 
Ecological Census 

Techniques: a 

Handbook 

Sutherland,

W.J 

978-

0521606363 

Cambridge 

University 

Press 

2016 5     

355 Ecological Methods Southwood 

978-

1118895283 

Oxford 

Blackwell 

science 

2016 5     

356 
Conservation Biology 

for all 

Sodhi and 

Ehrlich 

978-

0199554249 

Oxford 

University 

Press 

  5     

357 
Managing Soils in the 

Urban Environment 

Brown, 

R.B 

891188933.00 ASA-CSSA-

SSSA, 

Madison 

2015 5     

358 
Soils in the Urban 

Environment 

Bullock 

and 

Gregory 

978-

0632029884 

Backwell 

scientific  

publications  

  5     

359 
Methods of Soil 

Analysis. Part 4 

Physical Methods 

Jacob H. 

Dane 

978-

0891188933 

Soil Science 

Society of 

Book series5, 

vol. 5 

2016 5     

360 
Methods of Soil 

Analysis. Part 3 

Chemical Methods 

Donald L. 

Sparks 

978-354085192 Soil Science 

Society of 

America 

2016 5     

361 

Methods of Soil 

Analysis. Part 2 

Microbilogical and 

Biochemical 

Properties 

Weaver, 

R.W 
978-

0891188100 

Amazon 

Books 
2015 5     

362 
Bioclimatology and 

Biogeography of 

Africa 

Houerou 978-

3540851912 

Springer 

International 

publishing 

2018 5     

363 
Wetland Management 

and Suitable 

Livelihood in Africa 

Wood, 

Adrian 
978-

1849714112 

Routledge 2015 5     

364 
Principles of Science 

and Plant Water 

Relations 

Kirkham, 

M.B 
978-

0124200227 

Academic 

Press 
2015 5     
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365 
Fundamentals of Soil 

Ecology 

Coleman,D

avid C. 978-121797262 

Academic 

Press 
2016 5     

366 
Soils Microbiology, 

Ecology and 

Biochemistry 

Eldor A. 

Paul 
978-

0124159556 

Academic 

Press 
2016 5     

367 
Soil Ecology & 

Ecosystems 

Diana h. 

Wall etal. 
978-

0199688166 

Oxford 

University 

press 

2015 
 

5 
 

    

368 

Micorrhizal Planet: 

How fungi works with 

roots to support plant 

health and build soil 

fertility 

Michael 

Phillips 
978-

1603586580 

Chelsea-Green 2017 5     

369 
Nature and Properties 

of Soils 

Ray R. 

Weil 

978-

1292162232 

Pearson 

International 
2016 5     

370 
Urban Expansion, 

Land Cover and Soil 

Ecosystem Services 

Ciro Gardi 978-

1138885097 

Routledge 2017 5     

371 

Microbial Ecology 

Sustainable 

Agroecosystems 

(Advances in 

Agroecology) 

  

978-

1439852965 

Wiley-

Blackwell 
2019 5     

372 Plant Systematic 
Simpson, 

M 
978-

0123743800 

Academic 

Press 
2015 

 

5 
 

    

373 Plant Taxonomy 
Austine 

Balfour 

978-

1682862704 
Syrawood 2016 5     

374 

Evaluating 

Environmental and 

Social Impact 

Assessment in 

Developing Countries 

Momtaz, S 

978-

0124081291 

Elsevier 2017 5     

375 
World 

savannas:Ecology and 

Human use 

Mistry, J 

978-

1138142893 
Taylor and 

Francis 
2015 5     

376 

Pastoralism 

Development in 

Africa: Dynamic 

Change at the Margins 

Catley A. 

And Lind, 

J. 

978-

0415540711 Taylor and 

Francis 
2015 5     

377 
Basic principles of 

Agricultural 

Metereology 

Radha V. 

Krishna 

Murthy 

978-

9352300747 

BS 

PublicationsH

yderabad 

2015 5     

378 

Remote sensing and 

GIS integration: 

Theories, Methods and 

Applications 

Qihao 

Weng 978-

1133104391 

McGraw-Hill 2016 5     

379 

Water Resource 

Planning, 

Development and 

Management 

Lambert, 

A. Rachael 

978-

1536109764 
Nova Science 2015 

 

5 

 

    

CAVS.  -  PLANT SCIENCE & CROP PROTECTION 
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380 Postharvest Biology 

S.J. Kays 

and R.E. 

Paul 

1-888186-54-2 

  

2004 4 

    

381 
Postharvest Ripening 

Physiology of Crops 

Sunil 

Pareed 

(ed.) 

978-

1498703802 

CRC Pr. - 

Taylor & 

Francis Group 

2016 4 

    

382 

Postharvest Biology 

and Technology of 

Fruits, Vegetables and 

Flowers 

Paliyath, 

G., Murr, 

D.P., 

Handa, 

A.K., 

Lurie, S. 

(eds.) 

978-

0813804088 

Wiley-

Blackwell 

2008 4 

    

383 
Fruit and Vegetables: 

Harvesting, Handling 

and Storage 

Anthony 

Keith 

Thompson 

978-

1405106191 
Wiley-

Blackwell 

2003 2 

    

384 
Handbook of 

Industrial Crops 

V. Chopra, 

K. Peter 

978-

1560222835 

CRC Pr. - 

Taylor & 

Francis Group 

2005 4 

    

385 

Advances in Research 

on Fertilization 

Management of 

Vegetable Crops 

Tei 

Francesco, 

Nicola 

Silvana & 

Benincasa 

Paolo 

(eds.) 

978-

3319536262 

Springer 

2017 4 

    

CAVS  -  ANIMAL PRODUCTION 

386 

Dairy Cattle 

Management: 

Selection Feeding and 

Management 

Yapp 
978-

9385998799 
Medtech 2017 5 

    

387 

Dairy Calf & Heifer 

Feeding and 

Management: Some 

Key Concepts and 

Practices 

Alois (AI) 

F. Kertz 

978-

1977215659 
Outskirts Pr. 2019 5 

    

388 

The Lean Dairy Farm: 

eliminate waste, save 

time, cut costs - 

creating a more 

productive, profitable 

and higher quality 

farm 

Jana 

Hocken 

978-

0730368410 
Wiley 2019 5 

    

389 

The role of Fisheries 

Management in 

Mitigating Conflict 

Resulting Fisheries 

Depletion 

Christiane 

Benzing 
B07T2WTXDC   2019 5 

    

390 

Capitalism From 

Within: Economy, 

Society and the State 

in Japanese Fishery 

David L. 

Howell 

978-

0520301580 

University of 

Califonia Pr. 
2018 5 
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391 

The Sunken Billions 

Revisited: Progress 

and Challenges in 

Global Marine 

Fisheries 

World 

Bank 

978-

1464809194 

World Bank 

Publicatios 
2017 5 

    

392 

Managing Breeds for a 

Secure Future: 

Strategies for Breeders 

and Breed 

Associations 

Philip 

Sponenber

g 

978-

1910455760 
5m Publishing 

2017, 

2nd 

ed. 

5 

    

393 

Genetic Laws 

Governing the 

Breeding of Standard 

Fowls: Outbreeding, 

Inbreeding & 

Linebreeding 

Wetherell 

Henry Card 

978-

1729819375 

Create Space 

Independent 

Publ. Platform 

2018 5 

    

394 
Molecular Population 

Genetics 

Matthew 

W Hahn 

978-

0878939657 

Sinauer 

Associates 
2018 5 

    

395 
A Primer of Molecular 

Population Genetics 

Asher D. 

Cutter 

978-

0198838951 
OUP 2019 5 

    

396 
BRS Biochemistry, 

Molecular Biology and 

Genetics 

Lieberman 

PhD. 

Michael A. 

978-

1496399236 
LWW 

2019, 

7th ed. 
5 

    

CHSS  -  SCH. OF JOURNALISM (JKML) 

397 

The Criminalization of 

Black Childred: Race, 

Gender and 

Delinquency in 

Chicago's juvenile 

justice system, 1899-

1945 (Justice, Power, 

and Politics) 

Tera Eva 

Agyepong 

978-

1469636443 

The Univ. of 

North Ca 

2018 3 

    

398 
The Associated Press 

stylebook 2019: and 

briefing on media law 

Associated 

Pr. 

978-

1541699892 
Basic Books 

2019 3 

    

399 

Entertainment, media, 

and the law, text, 

cases, and problems, 

5th, 2018 supplement 

Paul 

Weiler 

978-

1642423969 

West 

Academic 

Pub. 

2019 3 

    

400 
Photojournalism: the 

professionals' 

approach 

Kenneth 

Kobre 

978-

1138101364 
Routledge, 7th 

ed. 

2016 3 

    

401 

What the eyes don't 

see: a story of crisis, 

resistance, and hope in 

an American city 

Mona 

Hanna-

Attisha 

978-

0399590856 

One World 

2019 3 

    

402 

Countdown to zero 

day: stuxnet and the 

launch of the world's 

first digital weapon 

Kim Zetter 
978-

0770436193 Broadway 

Books 

2018 3 

    

403 
Dreamland: the true 

tale of America's 

Sam 

Quinones 

978-

1620402528 
Bloomsbury 

Pres 
2016 3 
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opiate epidemic 

404 
Drama Games for 

Rehearsals 

Jessica 

Swale 

978-

1848423466 

Nick Hern 

Books 
2017 3 

    

405 

The TVB Brand 

Builders: how to win 

audiences and 

influence viewers 

Andy 

Bryant 

978-

0749476687 

Kogan Page 

2016 3 

    

406 

More Love Less 

Conflict: a 

Communication 

Playbook for Couples 

Jonathan 

Robinson 

978-

1573247276 

Conari Press 

2018 3 

    

407 

Scientific advertising - 

the original text from 

1923: wise principles 

for marketing, 

advertising and 

strategy 

Claude C. 

Hopkins 

978-

1717825254 

Independently 

published 

2018 3 

    

408 

The New rules of 

marketing and PR: 

how to use social 

media, online video, 

mobile applications, 

blogs, newsjacking, 

and viral marketing to 

reach buyers directly 

David 

Meerman 

Scott 

978-

1119362418 

Wiley 

2018 3 

    

409 

Shaping International 

Public Opinion: A 

Model for Nation 

Branding and Public 

Diplomacy (Peter 

Lang Media and 

Communication) 

Jami A. 

Fullerton 

978-

1433130281 
Peter Lang 

Inc., 

International 

2018 3 

  4302.6 

410 

Video Editor:  A 

Blank Lined 

Notebook, a Diary or 

Journal to Plan or 

Keep notes of 

activities 

Occupation

al 

Notebooks 

978-

1085988926 

Independently 

published 

2019 3 

  2117.97 

411 

How to Facilitate 

Productive Project 

Planning Meetings: A 

Practical Guide to 

Ensuring Project 

Success 

Jim 

Stewart 

978-

1938548260 

Maven House 

2018 3 

    

412 

Writer's Digest Guide 

to Magazine Article 

Writing: A practical 

guide to selling your 

pitches, crafting strong 

articles, & earning 

more bylines. 

Kerrie 

Flanagan 

978-

1440351242 

Writer's 

Digest Books 

2018 3 
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413 

Graphic news: how 

sensational images 

transformed 

nineteenth-century 

journalism 

Amanda 

Frisken 

978-

0252084836 
University of 

Illinois Pr. 

2018 3 

    

414 

Engaging the Concert 

Audience: A 

musician's guide to 

interactive 

performance 

David 

Wallace 

978-

0876391914 

Berklee Pr. 

2018 3 

    

415 
Mass Communications 

and Media Studies: an 

introduction 

Peyton 

Paxson 

978-

1501329982 
Bloomsbury 

Academic 

2018 3 

    

416 
Media Ethics and 

Global Justice in the 

Digital Age 

Clifford G. 

Christians 

978-

1316606391 
Cambridge 

Univ. Pr. 

2019 3 

    

417 
Social Media and 

Crisis Communication 

Lucinda 

Austin 

978-

1138812000 

Routledge, 7th 

ed. 
2017 3 

    

418 
Graphical, Visual and 

Audiovisual Education 

Lapena 

Gutierrez, 

Raque 

978-

1092943352 
Independently 

published 

2019 3 

    

419 

Talking Like Children: 

Language and the 

Production of age in 

the Marshall Islands 

Elise 

Berman 

978-

0190876982 Oxford Univ. 

Pr. 

2019 3 

    

420 

Creative (climate) 

Communications: 

Productive Pathways 

for Science, Policy and 

Society 

Maxwell 

Boyokoff 

978-

1316646823 
Cambridge 

Univ. Pr. 

2019 3 

    

421 

Speak with no Fear: go 

from a nervous, 

nauseated, and sweaty 

speaker to an excited, 

energized, and 

passionate presenter 

Mike 

Acker 

078-

1733980005 Advance, 

Coaching & 

Cons 

2019 3 

    

422 
A Short Primer on 

Innovative Evaluation 

Reporting 

Kylie S. 

Hutchinson 

978-

0995277410 
Kylie 

Hutchinson 

2017 3 

    

423 
Close to the listener: 

Adventures in 

Broadcasting in Asia 

Mr Frank 

Gray 

978-

1999601010 
GrayMark 

Publishing 

2018 3 

    

424 
Associated Press 

Guide to 

Photojournalism 

Brian 

Horton 

978-

0071363877 
McGraw-Hill 

Education 

2017 3 

    

425 
500 Social Media 

Marketing Tips 

Andrew 

Macarthy 

978-

1983805912 
Creat Space 

Independent 
2018 3 

    

426 An Unlikely Audience 
William 

Youmans 

978-

0190655723 
Oxford Univ. 

Pr. 
2017 3 

  

 

  
 

 
TOTAL AMOUNT 
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SECTION VI -          SCHEDULE OF REQUIREMENTS 
 

 
 

Number          Description                 Quantity         Delivery schedule (shipment) 

In 

Weeks/months from    
 

 
 
 

SECTION VII          -          PRICE SCHEDULE FOR GOODS 

 
Name of tenderer                     Tender Number                      Page                 of    

 

 
 

1 2 3 
 

4 5 
 

Item Description Quantity 
 
 

Unit Cost (Ksh) Total Cost  
 (Ksh) 

1     

2     

3     

     

 

 
 
 
 

Signature of tenderer    
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SECTION VIII: EVALUATION CRITERIA                                                                                                                                                                                                                                                                                                                                                                                                                                                                                    

STAGE 1: PRELIMINARY EVALUATION CHECKLIST  

The following mandatory preliminary requirements must be met not withstanding other 
requirements in the tender document. 

No. Criterion      

Submitted 

YES NO 
MR 1 The Tender document must be bound and paginated on every page 

sequentially (from cover to cover) 

ver to cover) 

  

MR 2  A Copy of Certificate of Incorporation/Registration   

MR 3 A Copy of Current /Valid Tax Compliance Certificate/ Exemption 
Certificate issued by the Kenya Revenue Authority. 

  

MR 4 Must Fill the Form of Tender in the format provided.    

MR 5 Must submit a dully filled Confidential Business Questionnaire in the format 
provided. 

  

MR 6 Must submit Valid Business Permit ( attach proof)   

MR 7 Must complete suppliers self declaration  details in the format provided    

MR 8 Proven Physical location of the company / Firm ( attach evidence of title 
deed, lease agreement or utility bills ) 

  

MR 9 Copy of CR 12 form to confirm directors and shareholding ( where 
applicable) 

  

MR 10 Must submit audited accounts for the last 3 years ( 2019,2018,2017)   

  

Bidder must comply with all the above requirements so as to proceed to the second stage of 

technical evaluation on capacity to deliver the contract.   
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STAGE 2: TECHNICAL EVALUATION RESPONSE  

 

 Bidders will be evaluated on suitability and awarded marks. Assessment minimum Score 

is 70 marks out of 80 points. 

NO. CRITERIA  Maximum  

Score 

1. Delivery Period. This must be indicated as well as measures to ensure 

time delivery of goods should be disclosed.( see schedule of requirements)    

Between 1- 2 Months  15 Marks  

Between 2 to 4 Months – 10 Marks  

Beyond 4 months   - 5 marks  

Provision of evidence full marks, no evidence  provided 0 

 

  

15 

2. At least three (3) recommendation letters from clients  

3    Recommendation letters  - 15 Marks  

1 Recommendation letters – 10 Marks 

1    Recommendation letters  - 5 Marks   

Provision of evidence full marks, no evidence  provided 0 

15 

3. Attach  Purchase Orders / contracts for similar goods 

i) 5 and above  LPOs/Contracts  - 25 Marks  

ii) 4 LPOs/Contracts                     - 20 Marks  

iii) 3 LPOs/ Contracts                    - 15 Marks  

iv) 2 LPOs/Contracts                     - 10 Marks  

v) 1 LPO/Contracts                       -  5 Marks 

Provision of evidence full marks, no evidence  provided 0   

25 

4. Years in Business of similar nature  experience & performance with the 

past 6 years 

i) 6 years and above   - 10 Marks  

ii) 4 years to 5 years   -  5 Marks  

iii) 0 to 2 years            - 2 Marks    

Provision of evidence full marks, no evidence  provided 0   

10 

5. Indicate the value of business the firm can handle 

Less than 5million             - 1 Mark 

5million   to 8 million      - 3 Marks  

Beyond 10 million     - 5 marks 

 

5 

6. A copy of Valid Business Permit (attach proof) 

Provision of evidence full marks, no evidence  provided 0 

 

5 
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7. Compliance to technical specifications of the tender 

i)  This involves checking on the completeness of the tender 

document – 2 marks  

ii) Presence of duly filled Price Schedule -  2 marks  

iii) Award shall be on the lowest evaluated price per item – 1Mark  

Provision of evidence full marks, no evidence  provided 0 

 

 

 

Provision of evidence full marks, no evidence  provided 

Provision of evidence full marks, no evidence  provided 0 

5 

 Total Score 80 

 

The minimum technical point to proceed to financial evaluation is 64 out of 80 points. 

ONLY tenderers who secure the minimum technical score will be financially evaluated.  

 

 

 

STAGE 3 : FINANCIAL EVALUATION  

 

 

 Financial evaluation will be conducted as follows; 

 

i) Determination of evaluated price. 

 

ii) The tenderer with the lowest evaluated price per item will be considered for award 

 

iii) There shall be no correction of arithmetic errors as per the provisions of PPADA.  

    

 

 

STAGE 4: Due Diligence  

 

The procuring entity prior to award of the tender MAY carry out due diligence to verify the 

accuracy of the information provided and past performance of the lowest evaluated 

tenderer. Any inconsistencies noted in any of the above requirements and unsatisfactory 

performance shall lead to automatic disqualification and the second lowest evaluated tender 

shall be considered for award.    
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SUPPLIER’S SELF DECLARATION FORMS 

 
SELF DECLARATION THAT THE PERSON/ TENDERER WILL NOT ENGAGE IN ANY 

CORRUPT OR FRAUDULENT PRACTICE.  

 

 

I…………………………………..of  P.O Box …………………………..being a resident of 

……………………………………in the Republic of …………………..do hereby  

Make a statement as follows;  

 

1. That I am the Chief Executive/ Managing Director/ Principal officer/ Director 

of…………………………( insert the name of the Company) who is a bidder in 

respect of Tender No…………………..for……………………(insert tender 

title/description) for ………………………..( insert name of the Procuring entity) 

and duly authorized and competent to make this statement.  

 

2. THAT the aforesaid Bidder, its servant and / or agents/ subcontractors will not 

engage in any corrupt of fraudulent practice and has not been requested to pay any 

inducement to any member of the Board , Management , Staff and /or employees 

and/or agents of………………….( insert name of the Procuring entity) which is the 

procuring entity. 
 

3. THAT the aforesaid Bidder , its servant  and/or agents/subcontractors have not 

offered any inducement to any member of the Board, Management, Staff and/or 

employees and/or agents …………………( name of the procuring entity) 
 

4. THAT the aforesaid Bidder will not engage/has not engaged in any corrosive 

practice with other bidders participating in the subject tender. 
 

5. THAT what is deponed to hereinabove is true to the best of my knowledge 

information and belief.  
 

 

 

  Title:……..……………Signature……………………….Date:………………… 

 

 

 

Bidder’s Official Stamp 
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SECTION VII         -          STANDARD FORMS 

Notes on the sample Forms 

1.         Form of Tender          -          The form of tender must be completed by     the 

tenderer and submitted with the tender documents.  It must also be duly signed by duly 

authorized representatives of the tenderer. 

 
2.         Confidential Business Questionnaire Form - This form must be      completed by 

the tenderer and submitted with the tender documents. 

 
3.         Tender Security Form -          When required by the tender documents the 

tender shall provide the tender security either in the            form included herein or in 

another format acceptable to the procuring    entity. 

 
4.         Contract Form -          The Contract Form shall not be completed    by the tenderer 

at the time of submitting the tender.  The Contract   Form shall be completed after 

contract award and should incorporate          the accepted contract price. 

 
5.         Performance Security Form   -          The performance security form          should 

not be completed by the tenderers at the time of tender        preparation.  Only the 

successful tenderer will be required to provide         performance security in the form 

provided herein or in another form    acceptable to the procuring entity. 

 
6.         Bank Guarantee for Advance Payment Form -When Advance         payment is 

requested for by the successful bidder and agreed by the      procuring entity, this form 

must be completed fully and duly signed       by the authorized officials of the bank. 

 
7.         Manufacturers Authorization Form   -When required by the tender documents 

this form must be completed and submitted with the      tender documents. This form will 

be completed by the manufacturer     of the goods where the tenderer is an agent. 
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8.1       FORM OF TENDER 
 

 
 
 
 
 

To:    

Date    

 

Tender No.    
 

[name and address of procuring entity] 
 

 
 

Gentlemen and/or Ladies: 

 
1. Having examined the tender documents including Addenda 

Nos. ………………………………. [insert numbers].the receipt of which is hereby duly 

acknowledged, we, the undersigned, offer to supply deliver, install and commission ( 

…………………………………………… (insert equipment description) in conformity 

with         the         said         tender         documents         for         the         sum         of 

………………………………………………………….  (total  tender  amount  in  words 

and figures) or such other sums as may be ascertained in accordance with the Schedule of 

Prices attached herewith and made part of this Tender. 

 
2.  We undertake, if our Tender is accepted, to deliver install and commission the 

equipment in accordance with the delivery schedule specified in the Schedule of 

Requirements. 

 
3.  If our Tender is accepted, we will obtain the guarantee of a bank in a sum of 

equivalent to                            percent of the Contract Price for the due performance of 

the Contract  ,  in  the form  prescribed  by ……………….  ……………….(  Procuring 

entity). 

 
4.  We agree to abid by this Tender for a period of …… [number] days from the 

date fixed for tender opening of the Instructions to tenderers, and it shall remain binding 

upon us and may be accepted at any time before the expiration of that period. 

 
5.     This  Tender,  together  with  your  written  acceptance  thereof  and  your 

notification of award, shall constitute a Contract, between us. Subject to signing of the 

Contract by the parties. 

 
6.  We understand that you are not bound to accept the lowest or any tender you 

may receive. 

 
Dated this                                 day of                                      20    

 
 
 
 

[signature]                                                                  [in the capacity of] 
 

 
 

Duly authorized to sign tender for an on behalf of   
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8.2       CONFIDENTIAL BUSINESS QUESTIONNAIRE FORM 

You are requested to give the particulars indicated in Part 1 and either       

  Part 2(a), 2(b) or 2 (c) whichever applied to your type of business 

You are advised that it is a serious offence to give false information on this form 

 

 

Part 1 – General:  

 
Business Name……………………………………………………………………………… 

Location of business premises…………………………………………………………… 

Plot No………………………………………………… Street/Road …………….. 

Postal Address ………………. Tel No...…..…. Fax ………………. Email ……………. 

Nature of Business…………………………………………………………….………….. 

Registration Certificate ………………PIN No.………………………………………. 

Business Permit No……………………Business Permit Expiry Date………………… 

Tax Compliance Certificate No……………………..Expiry Date……………………. 

Maximum value of business which you can handle at any one time – Kshs………… 

Name of your bankers ……………………………………….. Branch ………..…… 

Maximum Value of business which you can handle at any one time …………… 

Ksh………………………………… 

 Part 2 (a) – Sole Proprietor 
Your name in full ………………………….. Age…………………………….. 

Nationality ………………………………… Country of origin ……………… 

    Citizenship details 

…………………………………………………………… 

 Part 2 (b) Partnership 
Given details of partners as follows: 

Name                                             Nationality                       Citizenship 

Details               Shares 

1.   ………………………………………………………………… 

2.   ………………………………………………………………… 

 

 Part 2 (c ) – Registered Company 
Private or Public…………………………………………….. 

State the nominal and issued capital of company- 

Nominal Kshs. ……………………………… 

Issued   Kshs. ………………………………… 

Given details of all directors as follows 
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Shares 

Name                                  Nationality                          Citizenship Details 

1……………………………………………………………………………… 

2. …………………………………………………………………………….. 

3. …………………………………………………………………………….. 

        Date ……………………………….. Signature of Candidate……………….. 

    If a Kenya Citizen, indicate under “Citizenship Details” whether by Birth, 

                Naturalization or registration. 
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8.3    TENDER SECURITY FORM 

 
Whereas ………………………………………. [name of the tenderer] 

 

(hereinafter called “the tenderer”) has submitted its tender dated     ………………… 

[date of submission of tender] for the supply, installation     and       commissioning       of 

…………………… [name and/or description           of the equipment] (hereinafter 

called “the Tender”) ……………………………………….. KNOW ALL PEOPLE by   

these presents that WE ……………………… of   ………………………. having our 

registered office at          …………………   (hereinafter   called   “the   Bank”),   are   

bound   unto 

…………….. [name of Procuring entity} (hereinafter called “the    Procuring 

entity”) in the sum of …………………….. for which          payment well and truly to be 

made to the said Procuring entity,      the       Bank binds itself, its successors, and assigns 

by these presents.        Sealed with the Common Seal of the said Bank this    

day of                           20                               . 

 
THE CONDITIONS of this obligation are:- 

1. If  the  tenderer  withdraws  its  Tender  during  the  period  of  tender 

validity specified by the tenderer on the Tender Form; or 

2.         If the tenderer, having been notified of the acceptance of its tender by the 

            Procuring entity during the period of tender   validity: 

(a)       fails or refuses to execute the Contract Form, if required; or 

(b)       fails or refuses to furnish the performance security in accordance with the 

Instructions to tenderers; 

 
We undertake to pay to the Procuring entity up to the above amount           upon 

receipt of its first written demand, without the Procuring entity       having to substantiate 

its demand, provided that in its demand the  Procuring entity will note that the amount 

claimed by it is due to it,        owing  to  the  occurrence  of  one  or  both  of  the  two 

conditions,      specifying the occurred condition or conditions. 

 
This tender guarantee will remain in force up to and including thirty           (30) 

days after the period of tender validity, and any demand in  respect  thereof should  reach 

the Bank not later than the above date. 

[signature of the bank]   

(Amend accordingly if provided by Insurance Company) 
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8.4       CONTRACT FORM 

 
THIS AGREEMENT made the                       day of                          20    

between   ………………   [name   of   Procurement   entity)   of   ………..   [country   of 

Procurement  entity]  (hereinafter  called  “the  Procuring  entity)  of  the  one  part  and 

…………………….. [name of tenderer] of ………….. [city and country of tenderer] 
(hereinafter called “the tenderer”) of the other part; 

 
WHEREAS the Procuring entity invited tenders for certain goods ] and has accepted a 

tender    by   the    tenderer    for    the    supply    of    those    goods    in    the    sum    of 

…………………………… [contract price in words and figures] (hereinafter called “the 

Contract Price). 

 
NOW THIS AGREEMENT WITNESSETH AS FOLLOWS: 

 
1.         In this Agreement words and expressions shall have the same meanings as are 

respectively assigned to them in the Conditions of Contract referred to: 

 
2.         The following documents shall be deemed to form and be read and construed as 

part of this Agreement viz: 

(a)       the Tender Form and the Price Schedule submitted by the tenderer 

(b)       the Schedule of Requirements 

(c )      the Technical Specifications 

(d)       the General Conditions of Contract 

(e)       the Special Conditions of contract; and 

(f)        the Procuring entity‟s Notification of Award 

 
3.         In  consideration  of  the  payments  to  be made  by the  Procuring  entity to  the 

tenderer as hereinafter mentioned, the tender hereby covenants with the Procuring entity 

to provide the goods and to remedy defects therein in conformity in all respects with the 

provisions of the Contract 

 
4.         The Procuring entity hereby covenants to pay the tenderer in consideration of the 

provisions of the goods and the remedying of defects therein, the Contract Price or such 

other sum as may become payable under the provisions of the Contract at the times and in 

the manner prescribed by the contract. 

 
IN WITNESS whereof the parties hereto have caused this Agreement to be executed in 

accordance with their respective laws the day and year first above written. 

 
Signed, sealed, delivered by                the                               (for the Procuring entity 

 
Signed, sealed, delivered by                the                               (for   the   tenderer   in   the 

presence of    
 

(Amend accordingly if provided by Insurance Company) 
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8.5       PERFORMANCE SECURITY FORM 

 
To …………………………………………. 

[name of Procuring entity] 

 
WHEREAS  ……………………………………  [name  of  tenderer]  (hereinafter  called 

“the tenderer”) has undertaken , in pursuance of Contract No.    

[reference number of the contract] dated                    20                                to         supply 

………………………………………………  [description  of  goods]  (hereinafter  called 

“the Contract”). 

 
AND WHEREAS it has been stipulated by you in the said Contract that the tenderer shall 

furnish you with a bank guarantee by a reputable bank for the sum specified therein as 

security for compliance with the Tenderer‟s performance obligations in accordance with 

the Contract. 

 
AND WHEREAS we have agreed to give the tenderer a guarantee: 

 
THEREFORE WE hereby affirm that we are Guarantors and responsible to you, on 

behalf of the tenderer, up to a total of ………………………. [amount of the guarantee in 

words and figure] and we undertake to pay you, upon your first written demand declaring 

the tenderer to be in default under the Contract and without cavil or argument, any sum or 

sums within the limits of …………………….. [amount of guarantee] as aforesaid, 

without you needing to prove or to show grounds or reasons for your demand or the sum 

specified therein. 

 
This guarantee is valid until the                      day of                          20    

 

Signed and seal of the Guarantors 
 

 
 

[name of bank or financial institution] 
 

 
 

[address] 
 

[date] 
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8.6       BANK GUARANTEE FOR ADVANCE PAYMENT FORM 

 
To       ……………………………… 

[name of Procuring entity] 

[name of tender] ………………….. 

Gentlemen and/or Ladies: 

In accordance with the payment provision included in the Special Conditions of Contract, 

which  amends  the General  Conditions  of Contract  to  provide for  advance payment, 

…………………………………………………. [name and address of 

tenderer](hereinafter called “the tenderer”) shall deposit with the Procuring entity a bank 

guarantee to guarantee its proper and faithful performance under the said Clause of the 

Contract in an amount of …… …………………. [amount of guarantee in figures and 

words]. 

 
We, the ……………………………. [bank or  financial institutions] , as instructed by the 

tenderer, agree unconditionally and irrevocably to guarantee as primary obligator and not 

as surety merely, the payment to the Procuring entity on its first demand without 

whatsoever right of objection on our part and without its first claim to the tenderer, in the 

amount not exceeding …………………… [amount of guarantee in figures and words] 

 
We further agree that no change or addition to or other modification of the terms of the 

Contract to be performed there-under or of  any of the Contract documents which may be 

made between the Procuring entity and the tenderer, shall in any way release us from any 

liability under this guarantee, and we hereby waive notice of any such change, addition, 

or modification. 

 
This guarantee shall remain valid in full effect from the date of the advance payment 

received by the tenderer under the Contract until ………… [date] . 

Yours truly, 

Signature and seal of the Guarantors 
 

 
 

[name of bank or financial institution] 
 

 
 

[address] 
 
 
 
 

[date] 
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8.7       MANUFACTURER’S AUTHORIZATION FORM 
 

 
 

To       [name of the Procuring entity] …………………. 

 
WHEREAS …………………………………………………………[ name of the 

manufacturer] who are established and reputable manufacturers of ………………….. 

[name       and/or       description       of       the       goods]       having       factories       at 

…………………………………     [address     of     factory]     do     hereby     authorize 

………………………… [name and address of Agent] to submit a tender, and 

subsequently   negotiate   and   sign   the   Contract   with   you   against   tender   No. 

………………………. [reference of the Tender] for the above goods manufactured by 

us. 

 
We hereby extend our full guarantee and warranty as per the General Conditions of 

Contract for the goods offered for supply by the above firm against this Invitation for 

Tenders. 
 
 
 
 

 

[signature for and on behalf of manufacturer] 
 
 
 
 

Note:   This letter of authority should be on the letterhead of the Manufacturer and should 

be signed by a person competent. 



 

 

 

8.8       LETTER OF NOTIFICATION OF AWARD 

 
Address of Procuring Entity 

 

 
 

To:   
 
 
 
 

 
RE: Tender No.   

 

Tender Name   
 

This is to notify that the contract/s stated below under the above mentioned tender have 

been awarded to you. 
 
 
 
 

1.   Please acknowledge receipt of this letter of notification signifying your 

acceptance. 

 
2.   The contract/contracts shall be signed by the parties within 30 days of the date of 

this letter but not earlier than 14 days from the date of the letter. 
 

 
 

3.   You may contact the officer(s) whose particulars appear below on the subject 

matter of this letter of notification of award. 

 
(FULL PARTICULARS)   

 

 
 
 
 
 
 
 

SIGNED FOR ACCOUNTING OFFICE 


